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Acacia Continues to Progress and Its Policyholders to Profit 





ITHOUT borrowing any money or selling any securities, Acacia paid from current cash income every claim presented during 
the year, on the day it was received in proper form. In addition, customary new investments were made, its assets increasing 


$4,143,645.76 during the year—almost 10%. 


Acacia’s assets at the close of 1932 were 45% greater than at the close of 1929, and its surplus was increased by 31% during 


DIVIDENDS CONTINUE AT SAME RATE 


Notwithstanding the fact that Acacia’s premium rates are much lower than those of any other mutual old line company, lower 
than many stock companies, Acacia more than earned its dividend over all expenses and therefore can say definitely for 1933 that 
its dividends will not be reduced, thereby maintaining its record for real low cost insurance. This is the result that comes from 
careful selection of its policyholders, and prudent and economical management. 


these three years. 





SUMMARY OF ANNUAL REPORT 


as of December 31, 1932 

















ASSETS: LIABILITIES: 
First mortgage loans on improved real estate... .. $21,727,763.84 Policyholders’ dividend reserve...... $870,905.61 
i clabévidhs obeverssn eh 6reeeey beens 4,280,784.55 Reserve for taxes accrued............ 197,800.93 
on 6 aise da uiew 2,845,095.00 Premiums and interest paid in advance 396,276.69 
A a i i ls eka alta ii 179,611.79 ER TE ae 256,618.08 
Cash in banks and in office..................... 1,025,658.37 $ 1,721,601.31 
Loans on Company’s policies................... 14,516,811.26 BALANCE TO PROTECT 
Net premiums in process of collection........... 3,503,083.13 POLICYHOLDERS: 
EE Wek dac dienes ased ss cade sede 731,248.33 Legal reserve requirements—Ameri- 
TALS 26.055 tndecsavedekh oun ooo s0 4's 301,912.74 can Experience Table of Mor- 
0 ee ee $49,111,969.01 tality and 314% interest on all 
Less Furniture, Equipment, non-admitted policies Peewasdeyebavessauga $45,057,055.17 
MEE i dic schune att ien bua, abe « 4ikie 295,350.01 Contingency Reserve ............. 200,000.00 
ih RCE SS RES 1,837,962.52 
teidiesaiatinatiiine $47,095,017.69 
IE i reine ctn ahi sewann tbws nek $48,816,619.00 $48,816,619.00 
THREE-YEAR RECORD OF GROWTH 
1930 1931 l 1932 
 Abbididnsikhh tenth inieitahtabiudchtadhsnsecdabens ences sce ckbiiien $11,889,718.23 $12,443,461.79 $12,588,158.95 
Amount Paid to Living Policyholders, including Dividends.............. 2,154,463.34 2,839,366.05 4,129,451.16 
Se EUIEY OP IIOIIIOUD oc oc cccucccccddebocweerccevecccccccecees 1,980,028.14 1,989,086.02 2,087,549.25 
i At Cetibededst dsp egnbenves de sonsebeainanss ee eans ses sscstiaved 39,465,105.75 45,027,879.14 49,111,969.01 
RR EE CE RRRE RAMA éM Ua Wad eee ams yiAen «a0 o dacaus | 1,527,272.47 1,688,830.60 1,837,962.52 
1 9 30 SERRE eee ee each year LARGER THAN ANY PREVIOUS YEAR 
and Amount Paid to Policyholders.................... each year LARGER THAN ANY PREVIOUS YEAR 
1 9 3 1 Amount Paid to Beneficiaries..................... each year LARGER THAN ANY PREVIOUS YEAR 
TTT, 6644s 0 CORR ONEPR i netweschedbnercsaaselee each year LARGER THAN ANY PREVIOUS YEAR 
and GS linn iS bl Keb RW insic iden obinvons wade each year LARGER THAN ANY PREVIOUS YEAR 


NO REDUCTION IN DIVIDENDS 
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Insurance Faces 


Holiday Relieves 
Personal Tension 
Insurance Problems Are Now 


Collective Rather Than 
Individual 





PROCEDURE IS CONFUSING 


Feeling of Hopefulness In Insurance 
Centers—Inconveniences Are 
Borne Good Naturedly 


Although questions of immediate pro- 
cedure were confusing, a feeling of re- 
lief, hopefulness and good nature per- 
vaded insurance offices throughout the 
country this week, during the national 
bank moratorium. 

Tension upon individuals was relieved. 
Problems that for three years have been 
individual are now collective. The action 
that placed everyone in the same boat, 
produced a good psychological effect and 
the business of getting along without 
money became a new national diversion, 
with plenty of humorous aspects. In- 
convenience was more easily borne, par- 
ticularly by persons with executive re- 
sponsibility, than the heartbreaking job 
of attempting to keep institutions on an 
even keel during a disjointed, discourag- 
ing general decline. The job ahead may 
be strenuous but it is not likely to be 
the kind of job that leads, in its extreme 
consequences, to despair and suicide, as 
have the problems of the last three 
years. 

Situation Inevitable 


Most insurance people feel that the 
present situation was inevitable and per- 
haps should have been permitted to oc- 
cur a year or more ago. Although the 
immediate paths are obscured, the belief 
is that when the atmosphere clears the 
road ahead will be clearly defined. 

The national bank moratorium pro- 
vided a highly necessary uniformity. 
Until that step was taken, insurance 
companies were compelled to operate 
under chaotic conditions, with no assur- 
ance of any kind of correspondence be- 
tween the medium of exchange used in 
meeting obligations and receiving pre- 
miums. When the national moratorium 
was imposed the receiving and paying 
departments for the companies were on 
- same basis, and that basis was bot- 
om. 

It is perhaps unfortunate that there is 
no machinery for dealing nationally with 
insurance obligations. An attempt to 


utilize the machinery of the National 

Convention of Insurance Commissioners 

was unsuccessfully made, when the ex- 
(CONTINUED ON PAGE 18) 








Effect of Inflation on 
Insurance Is Examined 





By JOHN F. WOHLGEMUTH 
Secretary The National Underwriter 


Inflation, which seems likely as this is 
written, will immediately assure the 
solidity of all insurance companies whose 
troubles are due solely to the valuation 
of assets. Stocks will boom. Bonds of 
the type held by insurance companies 
will become solid. Farmers will receive 
the greatest aid from inflation and farm 
mortgages will become not merely safe, 
but liquid. Banks will benefit like in- 
surance companies. 

In life insurance the drain of surren- 
der values will be relieved. In the cas- 
ualty and surety field bank depository 
bond losses will be eased, and also mort- 
gage guaranty losses. In fire insurance 
the principal relief will be in collections, 
and in the revival of business, with in- 
creased premiums. The business re- 
vival will also help compensation loss 
ratios by reducing malingering and in- 
creasing payrolls. 

Thousands of people who have money 
but were afraid to spend it will buy 
autos and other luxuries, thus starting 
up industry. The new payrolls will give 
new buying power, and so on. 


Adjusting to New Levels 


If inflation is adopted by Congress 
there will be a day of wild excitement in 
all markets all over the world as values 
find their level. All values will shoot 
upward and speculators will carry many 
too far. If the means of inflation is 
clean-cut, it will take a very short time 
to adjust to the new levels. 

The effect of inflation on stocks will 





Commissioners May Try 
Again to Get Together 





Although one attempt of the 
commissioners to sponsor some 
sort of uniform protective meas- 
ures for the life companies met 
with failure, the suggestion has 
been made, because of later de- 
velopments, that the state officials 
make another effort to get to- 
gether. 


Many states have enacted legis- 
lation giving the authorities power 
to suspend cash demand liability 
and even death claims, if neces- 
sary, and many more states will 
pass such legislation. Therefore 
the suggestion is that the commis- 
sioners hold a meeting for the pur- 
pose of seeking to gain some uni- 
formity in the orders which will 
be issued under these new plenary 
powers. 














be pretty complicated. Every species of 
physical property will rise in money 
value, while money and everything that 
represents money will fall in relation to 
property. Suppose a simple corporate 
structure with $1,000,000 capital stock 
and $1,000,000 of physical property, real 
estate or commodities, no bonds, no 
money on hand and no debts. If the 
gold in the dollar is reduced to 6634 
cents, the stock of the corporation im- 
mediately becomes worth $1,500,000. 


Complicated Effect on Stocks 


Taking the same property set-up, but 
with $500,000 capital and $500,000 out- 
standing bonds, the property increases to 
$1,500,000, but the accretion is all on the 
stock, which becomes worth $1,000,000, 
par remaining at $500,000. The bonds 
remain at $500,000 because the corpora- 
tion can pay them off with that sum, and 
will only pay interest on that sum. 

The complexity arises in the applica- 
tion of the principle to the going con- 
cerns. In actual business a corporation 
will have some physical property, some 
money in the bank, some accounts re- 
ceivable and some payable. Items repre- 
senting money will not be changed. It 
is only after the new values have been 
considered in regard to each item in the 
assets that the value of the stock can 
be determined. 

When these complexities must be 
worked out for a holding company it is 
clear some time will be needed to ar- 
rive at the right level for stocks. It 
would not be surprising if stock ex- 
changes were kept closed for a few days. 

Commodities will respond almost in- 
stantly, not merely to the ratio of in- 
flation, but further in relation to the new 
buying power. Commodity exchanges 
may be opened at once, because they 
establish basic prices. 

There are two ways of inflation. First, 
by decreasing the amount of gold in the 
dollar. Second, by some form of paper 
money. Advance signs seem to point to 
the gold method as the one to be 
favored. 

The advantage of the gold method is 
that it is instantaneous, clean-cut and 
definite. It removes all doubt and un- 
certainty, and applies equally to all with 
advantage to none except speculators 
who foresaw it. 


Paper Money 


The disadvantage of paper money in- 
flation is that there is no definite stop- 
ping place, and hence no one can know 
what values will be tomorrow. Inas- 
much as the essential of business is con- 
fidence and certainty, paper money in- 
flation is the gateway to universal ruin. 

(CONTINUED ON PAGE 9) 





Moratorium Issues 


Many States Get 
Emergency Bills 





New York Measure Is Enacted 
Giving Commissioner Dicta- 
torial Powers 





LEGISLATION IS SPEEDED 





Life Insurance Moratorium Proposals 
Up in Kansas, Arkansas, Missouri, 
Indiana, Ohio, Michigan 





Bills have been introduced in many 
states and enacted in others to afford 
immediate relief to insurance companies 
and particularly life companies in view 
of the national emergency. 

In New York an act, giving the insur- 
ance superintendent virtually dictatorial 
powers to deal with the emergency, was 
passed at a midnight session of the leg- 
islature Tuesday night. The wording of 
the New York act is given elsewhere in 
this issue. Among the other states in 
which emergency legislation is being 
rushed through are Arkansas, Missouri, 
Kansas, Michigan, Indiana, Ohio. A pro- 
tective measure is likely to be passed in 
Illinois shortly and practically all states 
are expected to fall in line. 


Missouri Bill Analyzed 


The Missouri bill authorizes the in- 
surance superintendent, at the direction 
or with the approval of the governor, to 
order life companies to postpone or limit 
claim payments and cash demands and 
to renew, change, modify, suspend or 
rescind these orders from time to time. 
Suits at law or in equity against life 
companies affected by such orders are 
prohibited and the fact that such orders 
are outstanding would be a complete 
defense on the part of the life companies. 

The legislation contemplates that pay- 
ment of premiums could be made by 
charging them against the reserve value 
of the policy. 

The bill provides that if such orders 
are imposed upon domestic companies 
and confusion or discrimination exists, 
the same orders may be imposed upon 
foreign companies operating in Missouri. 
There is the provision, however, that 
foreign companies may postpone pay- 
ment of claims and demands under simi- 
lar legislation existing in their home 
states, if such legislation is in force. 


May Postpone Claims 


The bill provides further that the su- 
perintendent may order postponement of 
any claims to policyholders, beneficiaries 
or creditors of a particular company. 
Whenever condition of such company 

(CONTINUED ON PAGE 8) 
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Hartford Offices 
Are Standing By 
Mapping of Definite Policies Is 


Deferred Until Atmos- 
phere Clears 





GRACE PERIOD EXTENDED 


Much Difference of Opinion Among 
Insurance Executives as to 
Effect of Scrip 





HARTFORD, March 9.—Stunned by 
the closing of the banks of the nation, 
Hartford insurance companies were 
standing by as far as any definite policy 
in the present financial emergency is 
concerned. Speaking for the life com- 
panies, President Robert W. Huntington 
of the Connecticut General Life declared: 
“We intend to assist our policyholders 
by accepting checks as usual and we will 
extend every reasonable consideration. 
The only limitation on payments of pol- 
icy obligations will be the limitation cre- 
ated by the general situation.” ; 

In the meantime insurance companies 
have put into force here measures to 
prevent lapses caused by the bank holi- 
day. The Phoenix Mutual Life will 
grant a 30-day extension of the grace 
period on premium payments, President 
A. A. Welch said. R. W. Meyers, vice- 
president of the Aetna Life, announced 
a similar extension where the money of 
policyholders is in closed banks. The 
Aetna Life will not pay claims during 
the holiday, Mr. Meyers said, as the 
checks for such payments would not be 
honored. When the banks reopen, he 
said, the company will mail the checks. 
Checks in payment of premiums are be- 
ing held for collection. The Connecticut 
Mutual Life has ordered an extension to 
April 17 of the grace period for premium 
payments falling due in whole or in part 
between Jan. 14 and: March 14, President 
James Lee Loomis said. . 

Col. James L. Howard, vice-president 

(CONTINUED ON PAGE 15) 





| Chairman of Board 








EMMET C. MAY 


Emmet C. May, president of the Pe- 
oria Life, has been elected chairman of 
the board, and Dr. G. N. Parker, who 
has been associated with the company 
since organization as a director and med- 
ical director, has been elected president. 
Mr. May has served as president for 20 
years. As chairman of the board he will 
be relieved of considerable detail and 
will give his time largely to investments. 
Other officers chosen are: C. E. Keelen, 
first vice president; A. E. Streitmatter, 
vice president; G. B. Pattison, secretary; 
E. N. Woodruff, treasurer; J. B. Russell, 
actuary; Dr. F. A. Causey, associate 


medical director, and J. B. Wolfen- 
barger, general counsel. 
T. H. Young, who has served as 


agency supervisor for the past five years, 
continues in that positien, and will be in 
charge of agency matters with the ad- 
vice and direction of the agency com- 
mittee consisting of Mr. Keelen, Mr. 
Pattison, and himself. 





Actuarial Society Meeting 


The annual meeting of the Actuarial 





Society of America will be held May 11- 
12, at the Waldorf-Astoria Hotel, New 





York. 


Warning Against Spreading 
Rumors Given by F. H. Davis 





MIGHT WORK GENERAL HARM 
Penn Mutual Vice-president Addresses 
Sales Congress Held by New York 
City Association 





NEW YORK, March 9.—If life insur- 
ance men could follow the $5,600,000,000 
paid out by life companies in 1931 and 
1932, F. H. Davis, vice-president Penn 
Mutual, told the sales congress held here 
today, they would find this money ap- 
plied to the foundational structure of the 
national life, preventing the wreckage of 
hundreds of thousands of homes, tens 
of thousands of businesses and a vast 
multitude of individuals. 

Other billions were invested in bonds, 
mortgages and other securities represent- 
ing purposes and projects that were con- 
tinuing the expansion of the structural 
life of the country, despite the destruc- 
tive character of the economic situation. 
Mr. Davis asked his hearers to imagine 
what the situation would be if it had not 
been for the application of the fruits of 
the work of life insurance men and wo- 
men to the needs of the people. 

He urged consideration of means of 
performing still better this function in 
contributing to the welfare of the nation. 
The public knows that life insurance is 
as secure zs the nation and will discharge 
the letter of the contract, no matter how 
chaotic the financial situation of the 
country may be. That performance dur- 
ing the last three years, Mr. Davis said, 
has caused life insurance to be praised 
throughout the nation, and has created a 
faith accorded to no other financial in- 
stitution. That faith is made up of faith 
in all companies, young and small as 
well as old and great. It is a patriot’s 
duty, as well as that of a real life agent, 
to say nothing and imply nothing that 
can weaken the faith of the people in the 
junior companies. 

“Suspicion, in such a time as this, may 
begin with whisperings and end with 
devastating thunders, which, while de- 
stroying the weak, might rock even the 
greater to the very foundations, and work 
irreparable national harm,” he said. “Let 
us not forget that a small trickle in the 
dike may 'ead to an overwhelming broad- 
ened breach.” 








FIGURES FROM DECEMBER 33 


LIFE COMPANIES 


1932, STATEMENTS 


























Change Prem. Total Benefits Total 
Total Change in New Bus. Ins. in Force in Ins, Income Income Paid Disburse. 
Assets Assets Surplus 1932 Dec. 31, 1932 In Force 1932 1932 1932 1932 
$ $ $ 8 3 

Amer. Life, Ala.... 844,007 —13,749 287.685 2,818,839 10,354,249 —883,190 229,297 271.567 83514 246.070 
Boston Mutual ..... 11,117,364 —44,318 654,450 30,614,664 65,883.890 — 5,069,676 2,903,992 3,505,172 2,108,297 3,647,973 
Central Life, Ill.. 16,356,085 6,155,437 309.363 41,712,183 91,927,374 25,952,949 1,508,072 2,326,777 1,621,926 2,572,202 
Colonial Life, N. J 17,733,272 208,601 $42,518 64,293,911 114,168.878 —12,811,581 4,668,004 5,562,398 2,671,966 5,397,594 
Country Life, Ill.. 1,824.778 629,202 345,56371 12,066,750 47,368,250 3,600,250 961,759 1,050,152 189,401 460,180 
Crown Life, Can... 17,892,631 1,238,553 576,726 20,348,618 137,180,619 496,411 3,929.843 5,068.57 2,415,428 4,021,549 
Durham Life, N. C. 2 601,805 13,312 313,106 26,462,5722 32,852,007 —4,167,392 1,640,692 1,759,636 762,947 1,602.313 
Equitable, D. C.... 9,676,921 342,068 500,000 15,518,240 60,357,166 —3,007,027 2.188,459 2,760,756 1,299,158 2,264,172 
Equitable L., N. Y¥.1,471,697.907 71,464,259 64,208,603% 620,110,451 6,665,098,062 425,864,791 263,217,487 354,742,954 222,035 901 285,169,910 
Farm. & Tr., N. Y.. 5,872,624 523,546 331.921 4,429,160 35,178,430 —1,897,100 923.903 1,216,452 484,506 795,388 
Federal Res., Kan.. 9,109,824 —95,311 93,994 3,158,623 50,666,641 —7,606,361 1,415,454 2,100,345 1,470,281 2.238,671 
Federal Union 4,167,998 69,747 161,498 15,076,972 36,056,836 —1,670,002 1,043,265 1,590,145 1,003,327 1,458.505 
Fidelity Mutual ... 98,754,449 615,738 6,210,074* 35,597,671 402,676,589 —20,668,609 13,939,738 20,133,009 14,804,722 19,198,005 
Home Friendly, Md. 2,428,942 15,695 932.6775 16,142,997 18,943,365 —891,410 1,248.839 1,370,191 657,813 1,328,688 
Jefferson Standard.. 55,799,907 444,212 1,650,000 36,440,100 328,270,890 —29,807,708 9,724,408 13,408,755 8,999,947 12,620,163 
LaFayette Life .... 6,219,370 121,658 185.628 1,843,124 27,188,598 —2,536,525 789.682 1,184,398 685,124 1,080,497 
Idberty L., 8. C... 780,709 56,756 Saree 8 . Mesaees 23,376,686 —724, 551 690,062 706,086 234,163 643,078 
Life & Cas., Tenn.. 13,149,398 423,321 486,509 93,395,590 145,914,437 —8,271.488 5,700,507 6,626,132 2,690,679 6,104,258 
Massachusetts Mut. 449.621,073 22,722,037 18,060,292 158,839,725 2,071,447,713 —87,104,892 67,731,020 107,892,286 61,578,525 87.540,164 
Missouri State. 155,248,182 303,832 1,245,342 111,481,372 981,201,802 —143,781.578 23,954,590 40,694,758 29,903,204 39,656,155 
Mutual Life, N. "Y. ‘1,127, 213,202 20,977,153 68,048 623° 277,692,031 4,226,616,174 —223,.678,110 173,314,048 228,798,139 20,307,618 201,563,689 
New World Life. 10,522,854 ——6,897 785,538 3,715,904 44,726,617 —4,848.349 1,316,508 1,842,361 1,134,961 1,848,522 
No. Amer. Reassur. 13,796 090 165,493 648,070 24,651,800 171,028,800 —25,407,800 2,915,005 3,533,645 2,371,445 3,332.997 
Pioneer, Neb. ..... 472,324 40,938 150,000 3,345 1,347,532 —353,102 24.634 24,952 1,569 7,175 
Prudential ........ 2,773,769,344 81,071,124 68,371,004 2,541,958,8247 15,305,052,990 —565,584,276 569,340,489 720,727,163 478,723,823 631.155,008 
Sun Life, Can..... 609,622,987 —-12,974,731 9.896.719 284,098,931 2,912,469,882 —166.559,541 123,837,346 163,544,364 108,527,555 149,503,148 
Teachers In. & An. 34.804,243 5,620,716 3,289,689 4,891,298 46,614,716 3,430,642 5,263,300 7,312,137 836,812 1,048,982 
1,685,596 511,104 437,953 2,483,754 53,992,729 —3,084,777 900,208 958,489 637,421 816,199 


Union Labor Life.. 


1Does not include $20,000 paid surplus. 
“Includes revivals $3,380,022. 
®Centingency reserve. 


‘Includes special contingency reserve of $500,000. 
fincluding contingent reserve for mortgage and asset fluctuation. 


$58,773,457 fund for security depreciation and general contingencies. 


TIncludes revived and increased and ‘‘net”’ 


increased in group ins urance. 


$9,275,166 special contingency reserve. 


tNot including $61,552,811 contingency reserve against possible excess mortality or loss in securities, and $46,000,000 special contin- 
gency reserve for fluctuations in security values. 


=—_= 


Joint Moratorium 
Measure Avoided 


Commissioners Weigh Problems 
but Decide Not to Take 
Action 


ISSUES TOO COMPLICATED 


State Officials Unable to Agree on Reso. 
lution Shaded to Suit All 
Interests 


After discussing for a day and a half 
the many problems confronting life ip. 
surance because of the banking situa. 
tion, the executive committee of the Na- 
tional Convention of Insurance Commis. 
sioners in special session in Chicago 
failed to reach an agreement of any kind 
of a program of relief and adjourned 
without taking any action. 

Various resolutions were submitted 
during the deliberations but there was 


so much difference of opinion on the part 
of the various commissioners and com- 
pany executives that it finally became 
apparent that a memorial could not be 
drafted in a style shaded to satisfy all 
interests. What transpired within three 
days seemed to justify the position oj 
those who were seeking a strong reso- 
lution on the part of the commissioners 


Commissioners Impotent 


The insurance commissioners appar- 
ently felt their impotence, because of the 
fact that the commissioners convention 
is a purely voluntary association. Fur- 
thermore, the bank situation was chang- 
ing from day to day and hour to hour. 
Big news was expected out of Wash- 
ington momentarily. There was a ques- 
tion of the legal power of the individual 
commissioners to declare any sort oi 
moratorium on the payment of life in- 
surance liabilities. There was the ques- 
tion of the legality of distinguishing be- 
tween cash surrender and loan values 
and death benefits. Chicago and New 
York had not acted and the eastern life 
people were influenced by the last ditch 
attitude of the New York banks. 

When the sessions were started the 
second day, the expectation was that 2 
resolution that had been tentatively 
drafted the evening before would be 
adopted in short order. However, the 
many complicated angles developed stil 
further and finally the commissioners 
threw up their hands. 


Thompson Issues Statement 


Although an attempt was made t0 
have the meeting secret, the daily news- 
papers and press associations were soon 
advised and there were about a dozen 
newspaper men in the halls. At the cor- 
clusion of the sessions, Superintendent 
J. B. Thompson of Missouri, who % 
chairman of the executive committee, !s 
sued a statement, indicating that the 
discussions had been barren. 
cussion of the questions affecting the 
insurance field in view of the numerovs 
bank holidays and moratoria was partic 
present and company executives, who 
were invited to participate,” 
ment declared. “Plans were made fot 
the annual meeting of the Nationa! Cor- 
vention of Insurance Commissioners 1 
be held in Chicago June 1-3. The June 
meeting will be a consolidation of what 


fall meeting of the full convention. No 


action by the executive committee w45 
taken.” ; 
The members of the executive com 





(CONTINUED ON PAGE 16) 
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Written Business 
Presents Problem 


Company Executives Ponder on 
Methods of Securing Tem- 


porary Payments 
VARIANCE IN POLICIES 


No Way for Agent to Realize on Com- 
missions Unless Cash Is 
Received 


NEW YORK, March 9.—While the 
problem of handling renewal premiums 
which can not be paid because of the 
bank holiday was the first to make itself 
felt, it is an easy one when compared 
with that of getting new written policies 
paid for. For policies in force, a general 
extension of the grace period, or some 
variation of this measure, is fairly simple 
and involves no difficulties from either 
a practical or legal standpoint. Even 
policies heavily borrowed on _ usually 
have enough equity to carry them on an 
extended term basis for the period of 
the extension. 

The difficulties of handling new busi- 
ness are not so easily solved and life 
company executives, since bank mora- 
toria began to spread, have been working 
intensively to devise some method of 
financing new premiums. 

Policy Contracts Vary 


The problem varies with different 
companies. Some companies’ policies 
state on their face that they constitute 
a premium receipt, and the wording 
makes invalid any conditional receipt 
which would void the insurance if the 
premium check can not be collected in, 
say, 30 days from date. For such com- 
panies it will probably be necessary to 
withhold the policy until the check has 
been collected. A plan of accepting the 
applicant’s note might be worked out, 
although some companies will not accept 
notes for premiums. And whatever plan 
is adopted has to be checked over care- 
fully to see that it does not conflict with 
the insurance laws of any state in which 
the company does business. 

One method proposed is to give the 
insured a binding receipt with additional 
words to the effect that the insurance 
shall be void if the check given in pay- 
ment cannot be collected within 30 days, 
or whatever time is specified. By using 
the binding receipt as a base, a company 
is sure of its legal ground, as the re- 
ceipt’s language is presumably legally 
satisfactory in -the states in which it 
operates. 


Disadvantage from Applicant’s View 


This method would have the disad- 
vantage, from the applicant’s point of 
view, of not covering him in case he 
should die within the 30-day period and 
the check should prove uncollectable. 
While such death would be considered a 
remote possibility by the applicant, yet 
the possibility of dying uninsured would 
take a great deal of force out of the 
agent’s argument that the buyer should 
act at once because tomorrow may be 
too late. 

To overcome this suggestion it has 
been proposed that a small amount of 
cash be paid and the rest of the premium 
be paid by check, the assumption - being 
that the cash would carry the policy un- 
til the check could be collected. Some 
companies, of course, have made it a 
practice right along to accept one-twelfth 
of the annual premium on a binding re- 
ceipt, so such an arrangement as this 
would not have to be a very radical de- 

(CONTINUED ON PAGE 16) 





Much Interest in Van Schaick’s 
Action Under Emergency Act 





Assurance that whatever measures 
Superintendent G. S. Van Schaick of the 
New York department may deem advis- 
able to promulgate under the emergency 
powers specifically granted him by the 
New York legislature this week will not 
include suspension or delay of death 
claim payment was given by Mr. Van 
Schaick in an announcement. 

Citing the New York insurance law 
he stated that the primary purpose of a 
life company is the payment of death 
claims and annuities, and that life com- 
panies will continue to carry out these 
primary functions. 


Rights of Policyholders 


“The public may be assured that every 
proper effort will be used to preserve 
and protect the rights of policyholders 
and to keep their contracts in force,” the 
statement continued. “The companies 
under the jurisdiction of this department 
have adopted a cooperative attitude in 
this respect. Scrip issued under state or 
national authority will be accepted for 
premiums and other obligations to the 
companies. The inconvenience and hard- 
ship in premium payments resulting by 
reason of the banking holiday will be 
minimized by reasonable latitude being 
extended where circumstances require 
Ang 
The announcement followed a confer- 
ence by Mr. Van Schaick with company 
executives. 

What Law Provides 

The law granting broad powers to the 
superintendent of insurance during the 
present emergency was similar to that 
giving emergency powers to the gover- 
nor and to the state banking board. It 
gives the superintendent power to sus- 
pend any portion of the insurance law 





wholly or in part, to alter any existing 
rules or supersede any existing insurance 
laws with which his new rules may come 
in contact. 

Except for the announcement concern- 
ing death claims Mr. Van Schaick stated 
that no announcement could be made at 
this time. 

While no further announcement has 
been given out by Mr. Van Schaick the 
belief has been generally expressed that 
he will declare a moratorium, complete 
cr partial, on policy loans and cash sur- 
render values to protect the life com- 
panies and their policyholders from un- 
warranted demands for cash. The fact 
that New York savings banks have de- 
cided to require the 60 days’ notice per- 
mitted them on withdrawals would in- 
crease the probable demands for cash 
on life companies. 

Insurance commissioners and execu- 
tives in the east have been extremely 
loath to have a policy-loan moratorium 
unless it is absolutely necessary. 

As days passed, however, and the 
overwhelming nature of the national 
problem became apparent, the eastern- 
ers realized that insurance reserves 
must be protected. In the east, the pos- 
sible consequences on the agency forces 
of a moratorium was a big factor in 
causing executives to move slowly. 

With the rapid spreading of the mora- 
torium movement last week policy loans 
took a tremendous jump, but for the 
present the bank moratorium is taking 
care of this situation, for no checks can 
be issued. 

Some executives consider that the term 
“banking institution” as defined in the 
president’s bank-moratorium detree is 

(CONTINUED ON PAGE 17) 











and patriots.”’ 


“Good Men and Patriots” 


Wm. Penn, founder of the Commonwealth of 
Pennsylvania, when bidding farewell on his de- 
parture for England, said this which is even 
more applicable to the vast population of our 
country and to the present time than it was to 
the few of his new State in 1864:— 


‘*Whatever you do, I desire, beseech, 
and charge you all to avoid factions and 
parties, whisperings and reportings, 
and all animosities, that, putting your 
common shoulder to the public work, 
you may have the reward of good men 





Independence Square 





THE PENN MUTUAL LIFE INSURANCE COMPANY 


WM. A. LAW, President 


PHILADELPHIA 




















Sales Congress Is ; 
Held in New York 


Timely and Practical Selling Sug- 
gestions Are Feature of An- 
nual Gathering 


ANSWER DEPRESSION ALIBI 


President Barton, Davis, Bragg and 
King on Well Balanced Program 
of Helpful Talks 


NEW YORK, March 9.—Timely and 
practical selling aids that went straight 
to the roots of today’s selling problems 
featured the sales congress of the New 
York City Life Underwriters Associa- 
tion, held today. The program was nota- 
bly well balanced. Serious talks and 
those in lighter vein kept the audience 
attentive throughout the all-day session. 

The need of making the most of exist- 
ing opportunities which might be over- 
looked in more prosperous times was 
well brought out by W. E. Barton, vice- 
president Knight agency Union Central, 
and president of the New York associa- 
tion. 

President Barton Speaks 

“Let us not forget that we are in the 
midst of a readjustment—of values, in- 
terest rates, of salaries—and many of us 
need to readjust the sights of our guns,” 
Mr. Barton said. “There was a time 
when many considered it a waste of time 
and energy to write 20 fives or ten tens 
when the writing of one $100,000 policy 
was so easy. Trust, taxation, copartner- 
ship and corporation insurance require- 
ments contributed liberally to the possi- 
bilities for jumbo sales. But now—watch 
your number of applications and the vol- 
ume will take care of itself. Cease chas- 
ing rainbows and pick the flowers wait- 
ing at your feet. Gather in good income 
by getting back to fundamentals and 
writing some old fashioned life insurance 
for the wife and kids. 

“And let us above all remember that 
life insurance is cooperative and that the 
need for cooperation is not confined to 
company limits. Let us grasp each op- 
portunity to allay suspicion, doubt, base- 
less rumor, irresponsible statements, 
exaggeration and public hysteria, and re- 
store confidence in business generally 
and in life insurance in particular by 
real inter-company and inter-agent co- 
operation. Only in this way will the 
public have that firm faith in the great 
institution we represent that it so justly 
warrants.” 


King Discusses Closing 


“The Final Push,” an address on clos- 

ing, by R. S. King, Indiana general agent 
Union Central, was an earnest and force- 
ful presentation of an always-timely sub- 
ject. 
“Get "Em Young—Treat ’Em Gently,” 
dealt with the selling of juvenile insur- 
ance, a field whose possibilities are just 
beginning to be realized. It was pre- 
sented by Milton Herzberg of New 
York, assistant agency manager Equita- 
ble of New York. 

Twelve of the answers that life under- 
writers have been getting from prospects 
because of the depression were effectively 
answered in a symposium conducted by 
G. L. Hill, production manager McMil- 
len agency Northwestern Mutual in New 
York City. 

F. H. Davis, vice-president Penn Mu- 
tual, closed the morning session with an 
address entitled “Here and Now,” that 
combined inspiration, practical advice 
and humor. 

A novel feature in the afternoon, con- 

(CONTINUED ON PAGE 18) 
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THE OUTSTANDING 
DEPRESSION-PROOF SECURITY 


Of the billions of dollars invested by the 
American people in various securities, 
only one investment, through the past 
three years of depression, always has 
been worth a full one hundred cents on 


the dollar! That investment is Life 
Insurance. 
Dr. Julius Klein, Assistant Secretary 


of Commerce of the United States, says: 
“With foresight comparable to that of 
the Biblical seers, 68,000,000 Americans, 
more than half of our entire population, 
have accumulated a reserve fund in ex- 
cess of $20,000,000,000 held by our Life 
Insurance companies that gives us pro- 
tection totaling no less than 109 billion 
dollars. That prodigious sum has, in 
the past 30 years, risen from eight and 
one-half billions in 1900 to 109 billions 
now .. .a thirteen-fold increase, as 
against a four-fold expan- 


During 1931 (the last year for which 
figures are available) insurance com- 
panies paid out in claims and maturities 
some four billion dollars and, in 
addition, granted policy loans of another 
three billion dollars. Who will say that 
these billions did not tremendously 
lighten many burdens due to depression? 
As a whole, the Life Insurance structure 
in this country is stronger today than it 
was a year ago. 


Reliance Life increased its assets more 
than $3,500,000 in 1932. Today, its total 
assets are nearly $80,000,000, making it 
larger than 90% of American insurance 
companies. It has increased its surplus 
and its reserve for contingencies during 
the past three years. While the demands 
upon all Life Insurance companies for 
policy loans were greatly increased, all 
demands of Reliance Life 
policyholders have been 





sion in the same time of 
our national — a 

ulation growth of less 
fhan one-fold . . . 63% 
to be exact! There you 
have the measure of our 
increasing national confi- 
dence in this great insti- 
tution. The long 
record of faithful per- 
formance by Life Insur- 
ance fully merits our 
moral and financial con- 
fidence for it has 
indeed proven itself a de- 











met on the day they 
were received at the 
Home Office, out of 
current funds. In addi- 
tion, the Company had 
surplus funds to invest, 
$1,500,000 of which was 
placed in United States 
Government securities. 
Reliance Life never has 
borrowed a dollar from 
any Federal agency or 
from any other source 
since its incorporation 30 





pression-proof institution. 


This pamphlet, “T! 
” H 


Insurance,” by 


years ago. 


he Sosurity of Life 


Scott, Execu- 


tive Vice President of Reliance Life, 
will be sent to anyone interested, on 


request. 


RELIANCE LIFE 


INSURANCE COMPANY OF PITTSBURGH 








Send for booklet 
“The Company Back of the 
Contract” 


EASIER PROSPECTING 


Does he need it? Can he get it? 
These first two questions in pros- 
pecting must be answered by Fi- 
delity agents as well as all other 
agents. 
in most cases answers for its agents 
the third fundamental question of 
prospecting—can he pay for it? 


But Fidelity’s lead service 





Notes on the Moratorium 


J 


— 





In the state restriction on withdrawals 
in Mississippi banks, effective March 2, 
the checks for payments of insurance 
premiums where policies were about to 
lapse are to be honored. Withdrawals 
of funds on deposit prior to March 2 were 
limited to $25 and 5 percent during the 
indefinite period ordered by Governor 
Conner and Banking Superintendent 
Love. State instructions to bankers 
were that checks for insurance pre- 


avoid lapsing of policies are to be hon- 
ored. This was, of course, before the 
national moratorium. 

*x* * * 


Executives of Detroit corporations and 
civic and business organizations met 


the city’s business intercourse during the 
moratorium, with Ralph E. Wilson of the 
Mutual Benefit, president of the Detroit 
Executives Club, presiding. An emer- 
gency committee was formed with Mr. 
Wilson as chairman and C. A. Macauley, 
state agent John Hancock Mutual Life, 
treasurer. The consensus was that some 
form of scrip or other temporary cur- 
rency that cannot be hoarded is neces- 
sary. 
*x* * * 

Some of the New England companies 
advised in telegrams reaching their gen- 
eral agents last Saturday that plenty of 
cash was available to meet policy loan 
demands and the general agents were 
instructed to send the applications by 
air mail and the money would be forth- 
coming immediately. That was on Sat- 
urday, however. 

*x* * * 

Before the moratorium became gen- 
eral, companies sent out checks in pay- 
ment of policy loans and cash surrender 
values and found very often that there 
was a policyholder who could not get 
such checks cashed or even accepted for 
collection. The policyholder would then 
endorse the check and send it back to the 
company, which would be compelled then 
to send a money order. Some policy- 
holders brought their vouchers person- 
ally to the company to secure the cash 
remittance from the company. Some of 
the companies discontinued the practice 
even before the moratorium became gen- 
eral. Such companies continued to mail 
out vouchers, but left it to the policy- 
holder to collect the proceeds. 

*x* * * 

The national moratorium Monday 
cleared the air insurance-wise to a con- 
siderable extent. At least the medium 
of exchange on the receiving and ex- 
pending lines corresponded, both being 
nil. Before that, the companies were 
faced with the problem of being asked 
to take in checks on suspended banks 
and pay out real money. Such a situa- 
tion could not endure. Whatever basis 
is adopted, there must be a common 
denominator in the incoming and out- 
going departments. 

* * * 
The Continental Assurance of Chicago 


extended the grace period 15 days on all 


life and noncancellable accident and 


miums necessary to be paid at once to! 


March 2 to discuss means of maintaining 


health policies for assureds whose re. 
sources are frozen. This company \ 
accepting checks for collection, but } 
these are not paid within 15 days 
whether moratorium is in force or not 
the present policy is to return the chee; 
and ask for some other form of settle. 
ment. 
* * * 

The Mutual Trust Life of Chicago 
accepting checks for collection and tak. 
ing notes, in the meantime maintaining 
insurance in full force. Therefore it wa 
not necessary to extend the grace period, 

* * 

Most of the general agents throughoy 
the country held meetings of their me 
Monday morning. Many general agent; 
advised the agents to spend this week jp 
prospecting, making initial interview; 
and contacts. Production was at 4 
standstill, although here and there a 
agent completed a sale. 

* * * 

Some Chicago general agents and map. 
agers took the bull by the horns early 
Monday and in the regular agency meet. 
ings which start the week told th 
agents there was no prospect of selling 
insurance in the office, but no matter 
how bad the conditions there was , 
chance to sell some outside. The men 
responded. In one office where normally 
a number of agents are visible at any 
hour of the day, only one could be found 

* * * 

Business was secured even on the first 
day of the national moratorium. Gen. 
eral Agent R. S. Edwards of the Aetna 
Life in Chicago, who is moving from 
New York, reported by long distance to 
the Chicago office that the general feel- 
ing of the life insurance colony in the 
east was optimistic. 

*x* * * 

One insurance executive who has been 
in the midst of deliberations wrote to 
The National Underwriter Tuesday 
“Things are happening rapidly. A good 
plan worked out today may be con- 
pletely changed tomorrow. However. 
there is one specific point which I think 
should not be overlooked in any pro- 
gram for business relief, i. e., if mora- 
toria are to be extended to debtors the 
same should apply equally to a life in- 
surance payment to one who is or be- 
comes a creditor. Certainly the life in- 
surance companies are entitled to the 
equal consideration of banks holding de- 
posits.” 

* * * 

People have been paying their insur- 
ance premiums in many cases out of 
their savings accounts. They have not 
been able to pay them out of their cur- 
rent income for this purpose and hence 
have had to draw dn what might be 
called their permanent fund. If, there- 
fore, a good part of their savings are 
tied up and they are not able to drav 
much out it may complicate payment of 
premiums quite a bit. 

* * * 

Business unusual was reported by the 
E. S. Albritton agency of the Provident 
Mutual Life in Chicago last Saturday. A 
$50,000 case was examined that day. 














The Selection is Good 


It automatically separates the wheat from most of the chaff. Those 
who reply for the most part can pay for the protection. Thus the 
most important feature of today’s prospecting is minimized for 
Fidelity workers. 


he FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT, President 











Illinois Life Reinsurance 


Contract Soon to Be Signed 





Federal Judge Wilkerson in Chicago 
Wednesday entered an order that the 


contract by which the James S. Kemper 


interests take over the Illinois Life be 
produced and filed in court not later 
than March 20. The order was entered 
on petition of Attorney D. D. Stansbury 
and James P. Sullivan, who appeared in 
court. When the reinsurance was 
awarded to the Kemper group, the court 
directed that a contract be drafted in ac- 
cordance with the terms of the proposal. 
The national bank moratorium and 
money stringency are reported by Mr. 
Kemper’s representatives to have had no 
effect on the deal, nor on the willingness 
or ability of the Kemper interests to put 
in $1,250,000 new cash capital and sur- 
plus in forming a new mutual stock 
company to take over the Illinois Life 
business. 

An observer of Mr. Kemper’s has been 
in the Illinois Life home office for sev- 
eral days. It is reported the new inter- 














ests are prepared to take hold quickly 


and do everything possible to conserve 
the old policies which have been widely 
“raided” during the lengthy negotiations, 
and also to build up a strong agency 
force. Old agents of the Illinois Life, 
it is said, will be given first opportunity 
to go over to the new company, so they 
may save their renewal commissions. 
Policyholders who have been paying 
their premiums in to the receiver under 
a court order calling for segregation 0! 
these funds, are assured that any sums 
paid since the effective date of reinsur- 
ance, Nov. 28, 1932, will not be subject 
to lien, as the lien will be figured on the 
status as of Nov. 28. 





Coffin Speaks in Chicago 


_V. B. Coffin, superintendent of aget- 
cies of the Connecticut Mutual and for- 
mer director of the New York Univer- 
sity life insurance training course, wil! 
address a meeting of the general agents 
and managers division of the Chicago 
Association of Life Underwriters March 
15 in the Union League club, Chicago. 
on “What Can Be Done to Stimulate 





the Established Agent?” 
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Text of New York Act 


Giving Unusual Powers 








Following is the New York act, giving 
the governor practically dictatorial in- 
surance powers in the emergency. 
companion act gives the insurance su- 
perintendent the same powers. 

Section 1. It is hereby declared that 
a public emergency exists affecting the 
health, comfort and safety of the people 
of the state of New York and in the 
nation—the demand on the part of de- 
positors and corporations for their de- 
posits in currency or gold; the declara- 
tion of a bank holiday in other states 
py the federal government; the problems 
dependent upon the reopening of such 
institutions as are now closed by guber- 
natorial or presidential order; the in- 
ability of corporations, societies, orders, 
partnerships and individuals subject to 
the supervision of the superintendent of 
insurance to carry on in a normal man- 
ner the functions of their business; and 
other facts and circumstances curtailing 
and hampering the ordinary process of 
exchange, and the ordinary conduct of 
the business of insurance and of trade, 
commerce and industry, therefore, in the 
public interests, the necessity of the pro- 
vision hereinafter described is hereby de- 
clared as a matter of legislative deter- 
mination. 


Power of the Governor 


Section 2. During the period of the 
emergency as hereinafter defined, the 
governor shall have power by proclama- 
tion, filed in the executive chamber, to 
suspend any provision of the banking 
law or of the insurance law in whole or 
in part. In addition thereto and not in 
limitation thereof, he shall also have 
power by proclamation to make, rescind 
or amend any rule or regulation affect- 
ing in any way any or all corporations, 
associations, societies, orders, partner- 
ships and individuals subject to the su- 
pervision of the superintendent of banks 
or the superintendent of insurance. 

Section 3. This proclamation shall 
have the effect of law, may be incon- 
sistent with any existing law, and shall 
supersede any provision of law, alter any 
order, rule or regulation made by any 
public officer, board or agency inconsist- 
ent with such proclamation. 

Section 4. The act or acts of the gov- 
ernor in issuing any proclamation de- 
claring or extending a bank holiday is 
hereby ratified and confirmed in all re- 
spects. 


Termination of Order 


Section 5. Any such suspension of law, 
rule or regulation provided for in this 
Proclamation shall become ineffective 
upon the termination of such emergency, 
and thereupon all the provisions of law 
which may have been suspended or su- 
Perseded pursuant to this act shall be- 
come effective. 

Section 6. The period of the emer- 
gency herein provided for shall be from 
the taking effect of this act until such 
date as the legislature may, by joint 
resolution, designate to be the termina- 
tion thereof, or, if the legislature be not 
in session, the date so designated by 
proclamation of the governor. 

Section 7. Violation by any corpora- 
tion, association, society, order, partner- 
ship or individual of the provisions of 
this act, or of any proclamation adopted 
by the governor pursuant thereto shall 
be a misdemeanor. 

Section 8. If any section, part or pro- 
vision of this act shall be declared un- 
constitutional or invalid by any court or 
any other potential body of authority or 
jurisdiction, such declaration shall not 
affect any other section, part or pro- 
Vision hereof. 

Section 9. This act shall become effec- 
tice immediately. 


Madison Companies Generous 


MADISON, WIS., March 9.—The 
three life companies in Madison an- 
nounced no policy will lapse because of 
non-payment of premium during the 
fourteen-day bank moratorium. This in- 
cludes the National Guardian Life, Na- 
ong Mutual Benefit and Wisconsin 

ife, 

Even though the grace expires, the 
policies will be kept in force and no evi- 
dence of health will be necessary to re- 








The Pacific Mutual Life Insurance Company of California 


Founded 1868 
Los Angeles, California 


65th Annual Statement 
December 31, 1932 


The following exhibits from the annual statement of December 31, 1932, will be of inter- 
est to the Company’s clients, agency force and friends: 


TOTAL ADMITTED ASSETS* $193,913,904.22 
Liabilities ... $176,789,172.57 
(Policy Reserves, Accrued Taxes, Misc.) 
5,082,000.00 
10,292,731.65 


1,750,000.00 


Capital Stock 
Surplus (Assigned and Unassigned)... 


Reserve for Contingencies 
TOTAL LIABILITIES 


Total Surplus Funds for Additional Pro- 
tection of Policyholders $ 17,124,731.65 


706,256,478.00 
45,842,692.70 
57,229,833.00 


$193,913,904.22 


Total Life Insurance in Force 

Cash Income in 1932 

New Life Insurance Paid for in 1932.. 
Average Rate of Interest Earned 


Death Rate, Actual to Expected 


ANALYSIS OF INVESTED ASSETS 


Per Cent Per Cent 


Mortgage Loans 


Amount 
Invested 


(all first liens) ..$ 89,985,312.38 


Real Estate 


Collateral Loans .. 
Preferred Stocks .. 


Loans to Policy- 
holders 

Miscellaneous 
Assets 


Cash on Hand.... 


34,907 ,806.40 
9,955,846.62 
6,506,240.32 
2,258,553.00 


$143,613,758.72 


$ 40,942,801.37 


of Total 
Assets 
464 

18.0 

5.1 

3.4 


7,564,192.31 } 


1,793,151.82 § 


Including #1,762,468.69 of Deposits 


Drawing Interest 


TOTAL ADMITTED — 
$193,913,904.22 


ASSETS 


*Computed on basis prescribed by National Convention of State Insurance Commissioners, 


INVESTMENT DATA 


Interest 
Earned 
5.77 

5.36 

6.54 

5.41 

5.58 


OVERDUE INTEREST: The total amount of overdue interest and rents at the close of 1932 on our invested 


assets amounted to $112,464.23. 


MORTGAGES: The rule of this Company is to loan not more than 50% of the conservative appraisal value 
made by the Company of the property. These loans are distributed in general classes as follows: Farm prop- 


erties, $5,439,267.23. Other properties $84,546,045.15. 
excellent quality of our mortgage loans. 


The small amount of delinquent interest attests to the 


BONDS: Our bonds consist of high grade state, municipal, public utilities and real estate securities. The 
few issues on which interest has become delinquent have had the book value written down on account of this 


delinquency. 


REAL ESTATE: Our principal real estate holding is our fine Home Office building property, located in the 
heart of the city of Los Angeles and constituting one of the choicest business sites in the entire Pacific Southwest. 
In addition to this site we possess twenty-two pieces of property carried on the books at a figure of $1,027,250.53. 


Practically all of these properties are contributing to our income. 


holdings for the year 1932 was 6.54%. 


COLLATERAL LOANS: These represent 3.4% of our total assets. 


The rate of return on our entire real estate 


They are secured by stocks and bonds 


of well established corporations which have been conducting business successfully over a period of many years. 
During 1932, due to the present condition of the market, the book value of these assets was written down to 
conform with the present market conditions. On December 31 there was no delinquent interest on these loans. 


PREFERRED STOCKS: A small proportion of our invested assets (1.2 per cent) consists of preferred stocks 
in firmly established business institutions whose earnings guarantee beyond doubt a general continuance of the 


established return. 


LOANS TO POLICYHOLDERS: In no instance does a policy loan exceed the cash surrender value of the 
contract. The security of these loans, therefore, is beyond question. 


MISCELLANEOUS ASSETS: Include premiums in course of collection, accrued interest and other items 


which, by their nature, draw little or no interest. 


NO COMMON STOCKS ARE OWNED BY THE PACIFIC MUTUAL. 


GEORGE I. COCHRAN, President. 








instate them during the moratorium. 
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REWARDS of CONSERVATISM 


Al‘ a time when strong cash position is of paramount importance, 
our traditional emphasis on security of principal rather than 


/ interest yield has produced results that should inspire confidence. 


y 


The Company's 62nd annual statement reveals healthy progress 
in every factor designed to insure stability and the means to meet 
an ae our liabilities. An increase of $1,436,400 brings total assets to 
$74,407,234.16. To special contingency reserves and surplus were 
added, respectively, $900,000 and $250,806. The aggregate of 
special contingency reserves, surplus, and capital amounts to 
Bradford H. Weather, * | 2:07! :82!.20—nearly 20% of our entire assets. 
President 




















d In pointing to the encouraging record of the trying year just 
past, we gratefully acknowledge the fine cooperation of a loyal 
agency force, and the good will of policyholders, both old and new. 


THE LIFE INSURANCE COMPANY OF VIRGINIA 


Will RICHMOND, VIRGINIA 














Many States Get 
Emergency Bills 





(CONTINUED FROM PAGE 3) 


warrants the action, any of the postponed 
liabilities may be ordered paid in whole 
or in part. 

For failure to observe any order from 
the superintendent, license may be re- 
voked and the attorney general may in- 
stitute appropriate proceedings to com- 
pel observance. 

The bill provides that nothing in the 
act shall affect the authority of the su- 
perintendent to deal with impaired life 
companies under the provisions of article 
10, chapter 37, the Revised Statutes of 
Missouri 1929, and amendments thereto. 

An emergency is declared to exist and 
the act to be necessary for the imme- 
diate preservation of the public peace 
and safety. 


MICHIGAN MEASURES UP 


Two bills to protect life companies 
have been introduced in Michigan. 

The principal measure sets up a spe- 
cific monthly limitation on loan and sur- 
render value payments. No Michigan 
company could pay out more in this way 
than the excess of premium receipts over 
losses and expenses for the month, un- 
less given permission by the commis- 
sioner. The act would be effective until 
April 1, 1935. 

The other bill is designed to prevent 
throwing companies into receivership on 
their failure to meet contractual terms 
in the matter of loans and surrender 
values. It provides that such actions 
may be started only through the attorney 
general on advice of the insurance com- 
missioner. Fraternals now have this pro- 
tection. 


ARKANSAS MORATORIUM BILL 


The Arkansas house of representatives 
has passed the Bohlinger bill by which 
the insurance commissioner would be 
authorized to suspend payment of cash 
surrender values, loans on policies and 
paid-up policies carried with domestic 
companies. 


KANSAS MEASURE ENACTED 


TOPEKA, KAN., March 9.—Under 
emergency rules the Kansas legislature 
has passed a bill giving plenary powers 
to the insurance commissioner in the 
present financial situation. The commis- 
sioner and governor may make any rules 
relative to the payment of premiums, the 
making of policy loans and the payment 
of claims by any class of insurance com- 
pany in this state. Further the commis- 
sioner and governor are authorized to 
bar from this state those foreign com- 
panies which do not make satisfactory 
agreements to handle their business 
under the rules and regulations adopted 
for domestic companies. The bill has 
been signed by the governor and is now 
in effect and the commissioner 1s draft- 
ing the rules and regulations. 

Commissioner Hobbs, acting under 
the emergency legislation, has _ is- 
sued an order extending period of grace 
for all life insurance premium pay- 
ments 30 days. The order applies to 
domestic and foreign companies operat- 
ing in Kansas and to all policies which 
are due March 4 or thereafter. 


N. J. PREPARES TO ACT 


Commissioner Kelly of New Jersey 
held a conference Wednesday with in- 
surance executives in Newark prepara- 
tory to asking the passage of emergency 
legislation similar to that passed in New 
York. It was expected that it would 
be enacted this week. 


ALABAMA EMERGENCY BILL 


MONTGOMERY, ALA., March 9.— 
Extraordinary emergency powers are 
conferred upon the insurance superin- 
tendent in identical bills introduced in 
both branches of the legislature. 


The superintendent would be author- ‘ 


ized to adopt and promulgate regulations 
that may be deemed necessary for estab- 
lishing safe and sound methods for the 
transaction of business by insurance 
companies of all classes. 

Upon the promulgation of any such 
regulation, any law or any part of any 
law which may be in conflict with any 
such rulé or regulation, would be sus- 
pended and continue to be suspended so 
long as such regulation conttnues jp 
force, but upon the revocation of such 
regulation and upon expiration of the 
new legislation by limitation, all of such 
laws which have been suspended shall 
be in full force again. 


— 


OHIO EMERGENCY ACT 


COLUMBUS, O., March 9.—The 
Ohio legislature early Wednesday 
passed two emergency insurance meas- 
ures, one of which gives the superin- 
tendent of insurance complete control 
over domestic insurance companies, as 
to loans, cash surrenders, etc. The other 
specifies that receiverships may be asked 
for by the superintendent of insurance 
only and must be filed in the common 
pleas court of this county or in the 
common pleas court of the county in 
which the company has its main office. 
This latter provision has applied to fra- 
ternals in Ohio for some time and was 
recently invoked to protect the Ameri- 
can Insurance Union. 

At a conference last week with Theo- 
dore Tangeman, director of commerce, 
executives of all Ohio companies ex- 
pressed approval of the proposed Ohio 
legislation. 


INDIANA TAKES ACTION 


The Indiana legislature, practically 
without opposition, enacted a_ broad 
emergency measure authorizing the in- 
surance commissioner “to adopt and 
promulgate, from time to time, such 
rules and regulations as may be deemed 
necessary for the purpose of establishing 
safe and sound methods for the transac- 
tion of business by life insurance com- 
panies and for the purpose of safeguard- 
ing the interests of policyholders, cred- 
itors and shareholders respecting the 
withdrawal or payment of funds in times 
of emergency.” This section expires by 
limitation March 31, 1935. In the mean- 
time any laws in conflict with the emer- 
gency measure are suspended. 


MASSACHUSETTS MEN CONFER 


Massachusetts life companies have ex- 
tended the grace period following a con- 


ference. A _ state senate bill asks a 
moratorium on insurance premiums, 
mortgages, loans and other debts 


whether secured or not, during the pres- 
ent banking emergency. 


RELIEF IN TEXAS 


The Texas senate passed a bill grant- 
ing relief to insurance policyholders and 
companies, including authorizing the in- 
surance commissioner to extend the 
grace period for premiums to Aug. 31. 
Companies would have to pay oe 


accident and sickness claims in full, 
however. 
The senate defeated a proposal to 


make relief to companies contingent on 
their limiting executives’ salaries to 
$10,000 each. 


CONNECTICUT IS QUIET 


Commissioner Dunham of Connecti 
cut said no special insurance control 
legislation is being considered now in 
that state. 


COAST WATCHES DEVELOPMENTS 


SAN FRANCISCO, March 9.—Pact- 
fic Coast life companies are concerned 
over the situation but are also watching 
and waiting the outcome. So far there 
has been no request made of the legisla- 
ture for measures similar to those 
adopted in eastern states giving the 1” 
surance commissioner power to regu 
late or stipulate amounts that might be 
drawn on life policies in policy loans oF 
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Effect of Inflation on 
Insurance Is Examined 





(CONTINUED FROM PAGE 3) 


Germany went through the paper money 
plan until a million marks would not buy 
a cigarette. Paper money inflation would 
ruin the sale of new life insurance. 

Gold inflation would almost auto- 
matically solve the war debts problem, 
inasmuch as it would reduce war debts 
by the amount of the change in the 
amount of gold in the dollar. 

The argument against inflation is that 
it cheats creditors by giving them 
cheaper money than they bargained for. 
The argument in favor of it is that 
debtors can pay with money of the same 
yalue as they got when they borrowed 
in boom times. 


Wage Adjustments 


It is not only debtor and creditor 
problems, however, that are solved by 
infation. A great drag on business re- 
vival has been the unequal wage scales. 
Inflation will reduce “real” wages, and 
thus while union scales remain intact, 
employers will be able to meet them with 
the new value of money. Where wages 
have been cut the law of supply and de- 
mand will bring them up to a correct 
level. 

The President’s warning against spec- 
ulation is highly necessary and it is to 
be hoped that the government will be on 
guard. If inflation led back to the kind 
of speculation that ruined the country it 
would be only a temporary measure, be- 
cause ruin would quickly come again. 

If the gold method is adopted, the 
country should be on an even keel 
within a few weeks, with industry start- 
ing up everywhere. If paper money in- 
flation is adopted, caution will still be 
necessary. 

If Congress reduces the gold value of 
the dollar it will be the most tremen- 
dous single financial operation the his- 
torv of the world has seen. 


Emergency Procedure of 
Some Companies Outlined 





PHILADELPHIA, March 9.—The 
Penn Mutual Life has extended grace 
periods so that they will run over the 
period of the holiday and is also accept- 
ing checks in payment of premiums. 

“After the bank holiday has expired 
and on the assumption that withdrawals 


| will be restricted to a certain percentage 


of the bank balance,” the company has 
advised its agents, “we will deposit for 


tendered, informing the insured of such 
action so that he may have definite no- 
tice that the check has been deposited 
for collection. When our bank reports 
that any of these checks have been col- 
lected, we will accept them as payment 
of premium without the requirement of 
evidence of insurability or the charging 
of interest. 

“In the event that the check is re- 
turned by the bank because of insuffi- 
cient funds, we will immediately return 
the check to the policyholder advising 
him to that effect and that he has until 
a certain date, which must not exceed 
30 days from the date of the original 
check, in which to tender an acceptable 
settlement, otherwise evidence of insur- 
ability will be required.” 


— 


AETNA LIFE INSTRUCTIONS 


. The Aetna Life general agencies were 
issued instructions to accept checks sub- 
ject to collection, policyholders being 
covered during the interim, but to give 
RO receipts except for cash. Temporarily 
the agencies are not sending daily re- 
Ports, which would necessitate striking 
a balance and sending remittances to the 
home office. During the moratorium the 
Aetna is not shipping any cash to its 
offices, but these are getting along on 
local Incomes. In most Aetna offices 
Commissions temporarily are not being 


paid agents but they are being given 
sufficient cash for living expenses. 


structions to i 
checks subject to collection and continue 
insurance in force for the period. 


Details of Protective Life, 
Lincoln Reserve Life Deal 


MONTGOMERY, ALA., March 9.— 
Commissioner Greer of Alabama ex- 
plained details of the reinsurance deal in 
which the Protective Life took over as- 
sets of the Lincoln Reserve, which had 
6,000 policyholders and $12,000,000 in- 
surance in force and was placed in re- 
ceivership Jan. 11. The Protective 


CONNECTICUT GENERAL LIFE 


The Connecticut General has sent in- 
its agencies to accept 





NEW ENGLAND MUTUAL 
The New England Mutual issued in- 


of premium clauses will be assumed and 
discharged, as will be 50 percent of 
monthly or annual income benefits un- 
der income disability clauses. A lien for 
full reserve has been placed on the con- 
tracts. Payments will be made on ma- 
tured endowments less lien with inter- 
est. The Protective will make policy 
loans and cash surrenders less lien with 
interest. Liens are to be reduced at in- 
tervals when unassigned funds in liqui- 
dation amount to 10 percent or more of 
total reserves. 


structions to all 


agencies 


to accept] agrees to assume all Lincoln Reserve 







policies in force Jan. 
exceptions. All death 


checks for first and renewal premiums 
subject to collection and granting addi- 
tional grace period to March 10. 








paid in full on these policies and waiver 


11 with certain 


claims will be Capital of the American Union Life of 


Tulsa, Okla., has been increased from 
$50,000 to $500,000. 














Des Moines. lowa 


ASSETS 


a PPP rr $12,097,677.07 
SE SD 6 cccncccseecssvic 5,100,712.57 
*REAL ESTATE .............. 2,253,140.95 
REAL ESTATE SALES CON- 
BEE Sb op evesscececense 108,944.94 
PO SED esccccscscces 8,902,384.07 


Loans to policyholders on Central Life policies 
secured by reserve on such policies. 


*BONDS AND IMPROVEMENT 
CERTIFICATES ........... 


Public Utility, State, County, Municipal, 
Schools, Road District and Revenue Bonds. 


CASH IN BANKS AND 
OFFICES 


Over $750,000.00 of this amount is at interest. 


INTEREST AND RENTS DUE 
AND ACCRUED 


Interest due and accrued on securities such as 
mortgage loans, policy loans, bank deposits and 
rents due under subleases. 


NET UNCOLLECTED AND 
DEFERRED PREMIUMS ... 


Current premiums due and deferred quarterly 
and semi-annual premiums. 


ALL OTHER ADMITTED AS- 
SETS—NET 


NET ADMITTED ASSETS. .. .$38,826,542.61 


7,765,732.85 


781,249.11 


ee ee | 


841,385.01 


888,415.50 


86,900.54 


DOWN $166,63831 IN ACCORDANCE WITH THE BAS 
CIATION OF INSURANCE COMMISSIONERS. 





CentTRAL Lire 


ASSURANCE SOCIETY 


(MUTUAL) 


&obéth Annual Statement 


as of December 31, 1932 





*THE COMPANY HAS ADOPTED A CONSERVATIVE COURSE BY WRITING DOWN ITS REAL ESTATE, 
OUT OF EARNINGS, SO THAT THE BOOK VALUE, AS SHOWN ABOVE, IS $718,952.65 LESS THAN THE 
PRINCIPAL OF THE MORTGAGES AT TIME OF ACQUISITION, 


CASH IN BANKS, MOST OF WHICH IS ON INTEREST, 
IS THREE TIMES THE AMOUNT NORMALLY CONSIDERED NECESSARY 












George N. Ayres, President 

















LIABILITIES 


RESERVES ON POLICIES..... $32,019,328.40 


From this fund, increased by premiums and in- 
terest earnings, all policies are payable when 
they become claims. To secure its reserve lia- 
bility on policies and installment contracts the 
Society has deposited with the State of Iowa 
securities of $1,200,000.00 in excess of the 
legal requirements. 


DEATH CLAIMS DUE AND UN- 

























DT sivirdan oluawwhacueek dens NONE 
POs GRAMME coccocecececs 195,240.04 
Matured Endowments and other Claims in 
process of payment. 

RESERVE FOR PAYMENT OF 

ME Ubédéeceneéeecsdeetbas'es 167,978.70 
These taxes, computed on past business are not 
payable until 1933 or thereafter. 

RESERVE FOR MISCELLANE.- 

OUS OBLIGATIONS ........ 2,341,918.84 
This includes dividends left on deposit with 
the Society by policyholders, and various other 
liabilities, 

FUNDS ASSIGNED FOR FU- 
TURE DISTRIBUTION ...... 1,098,397.38 





Dividends to be paid to living policyholders. 


TOTAL LIABILITIES TO POL- 
ICYHOLDERS AND OTHERS 35,822,863.36 


3,003,679.25 


















SURPLUS 


Amount the Society has in Reserve in excess of 
the amount required to pay all obligatiens. 


WE a vesevnccsigsscogseant $38,826,542.61 


ee 


















BONDS HAVE BEEN WRITTEN 
IS ESTABLISHED BY THE NATIONAL ASSO- 
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INSURANCE men all over the country, 
working wherever they may be, regardless 
of position, influence or political affiliation, 
are solidly behind President Roosevett in 
his seizing the reins of government and 
mapping out a program that is definite and 
constructive. His inaugural address in- 
spired confidence and his taking immediate 
action the next day after he was seated in 
office, putting in effect a national banking 
moratorium convinced the people at large 
that he had the courage to do something 
and did not delay action. What is needed 
in this country is some vigorous, concrete 
action that will bring about a unified bank- 
ing and financial system where the people 
at large will be protected. President 
RoosEve.t deserves the highest credit for 
taking the initiative, assuming authority 
and intimating that he will ask for greater 
power, even of a dictatorial type, so that red 
tape can be cut, dickering and delay can be 
eliminated and some order can be brought 
out of chaos. 

The banking moratorium has established 
an equality between income and outgo. In- 
surance was caught between two fires. It 
was expected to pay out good money for 
claims and demands of all kinds. The life 
companies have been swamped for three 
years and more with policyholders’ loans 
and surrender values. They have acted as 
banking institutions. With moratoria be- 
ing declared all over the country, increas- 
ing demands were made upon them for 
funds. While they were paying out their 
good money meeting all demands, their in- 
come was shut off on account of the mora- 
toria, both banking and interest. It was 
an unfair condition. All classes of insur- 
ance companies were pretty much in the 
same boat although the life companies were 
faring the worst. Companies were con- 
fronted with umprecedented conditions. 














































Strengthened 


Marcus AuvurRELtus once said, “Man 
must be arched and buttressed from within, 
else the temple wavers to dust.” That is 
the individual in his emotional, mental and 
spiritual existence must have within him- 
self the power to resist disintegrating 
forces. Men look too much to material 
accomplishments for satisfaction. When 





Insurance Back of the President 


People held back on paying their premiums 
and yet claim payments and benefits were 
demanded immediately. Checks were re- 
ceived by policyholders and were bounced 
back because a bank holiday had been de- 
clared. Yet the companies were asked to 
send currency or postoffice orders. Presi- 
dent RoosEvELt’s incisive action, therefore, 
will balance the scales more evenly. 

The very moment that people heard about 
President ROOsEvELT’s proclamation on 
banking and it was known that he in- 
tended to act without delay and when it 
was realized that he was assuming dicta- 
torial power, the country responded most 
favorably and the people put themselves 
squarely in line with the new executive. It 
was a heartening response that the country 
gave him. It did much to inspire confi- 
dence and Monday morning there was an 
entirely different spirit among the people 
than there had been before. 

It is to be hoped that out of this collapse 
of the credit system can be rebuilt a finan- 
cial structure that will have the confidence 
of the people. The people have lost confi- 
dence in the bankers. They have excellent 
reasons for their shaken faith. What is 
needed now is a banking system far more 
rigidly supervised, removed entirely from 
sideshows and speculative enterprises. We 
can learn much from the Canadian banking 
system, which during this trying time has 
proved itself far superior to that in the 
United States. At least in that regard the 
United States can learn something from 
other countries. 

So far as the United States is concerned 
it needs full power behind the chief ex- 
ecutive without filibustering, ceaseless de- 
lay, dickering due to selfish motives and 
procrastination by small bore legislators. 
Insurance will stand solidly back of Presi- 
dent RoosEveLt in his “new deal.” 


from Within 


they are disappointed in results or when 
the material is swept away, they become 
terrified. They rely too much on outside 
support in the day of trouble. When these 
fail they become bewildered and panic 
stricken. They should be self reliant. Men 
have developed individualism largely on 
the outside and have neglected inner props. 








PERSONAL SIDE OF BUSINESS 





The second anniversary of the H. G. 
Swanson agency of the New England 
Mutual in Chicago was celebrated last 
Friday evening with a function at the 
Illinois Athletic Club, attended by about 
50 persons. Members of the agency and 
guests enjoyed a swim and an exhibition 
squash racket match before dinner. The 
speakers were J. P. McDowell, manager 
at Chicago for the Retail Credit Com- 
pany; Mr. Swanson, J. H. Meyer and 
E. B. Thurman, other general agents for 
the New England Mutual in Chicago. 
The Swanson agency in its second year 
wrote $3,000,000 of business as compared 
with $2,000,000 its first year. 


M. V. Hyde, district manager of the 
Mutual Life of New York in New Cas- 
tle, Pa., led the roll of honor of the 
agents of his company in establishing 
the best 75 sales records in 1932. Since 
Mr. Hyde joined the Mutual Life in 1914 
he has been on the list of the company’s 
leading producers 112 times, and quali- 
fied for the $250,000 field club eleven con- 
secutive times. For 13 years he has aver- 
aged five and a half applications a week. 
During that time there have been only 
four months in which he submitted less 
than 20 applications. Since 1919 he has 
missed but one week in producing an 
application. 


W. O. Ferguson, general agent for the 
Penn Mutual at Los Angeles, attended 
the inauguration ceremonies in Washing- 
ton. While east he visited the home 
office of his company. 


The Clarence Anderson agency in Des 
Moines for the New England Mutual 
Life celebrated its 20th anniversary last 
Friday. Vice-President George L. Hunt 
attended from the home office. 


Lieut. Governor A. B. Chandler, one 
of the receivers for the Inter-Southern 
Life and for a short time receiver for 
the Kentucky Home Life, has been act- 
ing governor of Kentucky while Gov- 
ernor Laffoon was in Washington for 
the inauguration. 


F. E. Bolin of the A. M. Embry agency 
of the Equitable of New York in Kan- 
sas City, a former captain in the 101st 
U. S. infantry, has received from the 
War Department the double award of 
Silver Star for gallantry in action during 
the World War. Several months ago 
Mr. Bolin received a double award of 
the Order of the Purple Heart. 


Frank E. McMullen, Los Angeles gen- 
eral agent of the Massachusetts Mutual 
Life for more than 20 years, died sud- 













MecMULLEN 


FRANK E. 


denly of a heart attack at his home last 
week. 

Mr. McMullen, who was 65 years of 
age, served as president of the National 
Association of Life Underwriters in its 
early years, and later was president of 
the Los Angeles association. 


James H. Brewster, vice-president in 
charge of finance for the Aetna Life, is 
on a West Indies cruise. 


K. M. Sacks, agency manager of the 
Equitable of New York in Chicago, was 
vacationing in Florida when the state 
bank moratoria began going on. He and 
Mrs. Sacks took to the road hurriedly 
and drove as fast as possible toward 
Chicago, in an effort to keep ahead of 
the wave of moratoria since he was shy 
on cash. In this he was unsuccessful, so 
the Sacks ate sparingly all along the way 
and saved their money for gasoline, ar- 
riving in Chicago with only $7 Thursday 
night, March 2. The following morning 
he was in front of his bank at 7 a. m. 
to be sure of a good place in line. 


R. S§. Edwards, who has been in charge 
of the 42nd street office in New York of 
the Aetna Life and succeeds Agency 
Vice-President S. T. Whatley as general 
agent in Chicago, has a brand new Sof, 
Steven Wardwell Edwards, the Edwards 
third child. Mr. Edwards is expected to 
assume his duties in Chicago March 15, 
but will not take his family there until 
in the summer. 








LIFE AGENCY CHANGES 


— | 





New Men for Yeomen Mutual 


A. J. Johnson Has Been Appointed to 
Take Care of Home Office 
Agency 








A. J. Johnson, Chicago field executive 
and former Des Moines insurance man, 
has been selected to head the home office 
agency of the Yeomen Mutual Life in 
Des Moines. He was formerly assistant 
manager of the Des Moines office of the 
Travelers. In 1925 he was transferred 
to Seattle to take charge of the group 
production of the Travelers in the Pa- 
cific northwest. He was made assistant 
manager of the Travelers in Chicago in 
1929 and in 1931 was made agency man- 
ager of the Equitable Life of Iowa in 


Chicago. Mr. Johnson has opened an 
office at 218 Liberty building, Des 
Moines. 


D. D. Bryan, of McCook, Neb., has 
been appointed general agent for south- 





west Nebraska. He has operated the 
Don Bryan Agency in that territory for 
a number of years, with an agency force 
of six men. 

E. Mendenhall, supervisor for the 
Yeomen Mutual, is showing much activ- 
ity in developing an agency in Minne 
apolis. A good volume of business is 
being produced and a number of mea 
are being brought into the agency. 





O. S. Granner, Arthur Lee 


The Policyholders National Life has 
transferred O. S. Granner, North Dakota 
state manager, to South Dakota as mat 
ager with headquarters at the home 
office in Sioux Falls. Arthur Lee, for- 
merly assistant manager, has been pro 
moted to North Dakota manager W' 
offices at 314 Black building, Fargo. 





W. B. Lewis, Albert Johnson 


W. B. Lewis, formerly assistant ng 
intendent of agencies at Los Angeles 
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INTRODUCING 
Jack Padgett 
of 


Austin, Texas 


In December, 1931, Jack P. Padgett signed a Jefferson Standard 
contract. In December, 1932, 
Jack ended his first year in the insurance business with a written 
volume of $427,000. A success in his first year! 


Previous insurance experience—none. 


A great record—yet e record that can be duplicated by any 
ambitious man that will take advantage of the unlimited oppor- 
tunities for success offered in a contract to represent this Company. 


For information, address 
A. R. Perkins, Agency Manager 


JEFFERSON STANDARD 
LIFE INSURANCE COMPANY 


Julian Price, President 


GREENSBORO, NORTH CAROLINA 


JEFFERSON STANDARD MEN MAKE MONEY 


























A brief summary 
of results in 1932— 








Assets rose to $95,505,469, an increase of $3,685,711. 


General Surplus to policyholders increased to $5,209,332, 
a gain of $451,731. In addition, a special reserve for contin- 
gencies was increased $350,000 to $1,000,000 and a special 
real estate profit reserve of $172,935 was set aside. Com- 
bined, these funds total $6,382,267, an increase of $974,666, 
or 18% over 1931's figures. 


Total Income amounted to $23,333,545, less than 1% 
below the record high figures of 1931. 


Payments to policyholders and beneficiaries totaled 
$15,297,014, of which 75% went to living policyholders. 








THE GUARDIAN LIFE 


ESTABLISHED 1860 


INSURANCE COMPANY of AMERICA 


50 UNION SQUARE - - NEW YORK CITY 

















Connecticut General 


Life Insurance Company 
Hartford, Conn. 


January 1, 1933 


ED 64 ccsan ccecdecennaaneel $159,721,076 
Policy Reserves and Other Liabilities.... 149,623,144 
GET BID waccccsccccccccccccees 2,500,000 
Excess Security to Policyholders........ 7,597,932 
New Paid Life Insurance in 1932........ 120,620,178 


Twenty Years’ Record 


Year Accident and Health Life Insurance 
Total Premiums in Force 
Pr giducwoaed $ 34,803 $ 64,558,713 
SEES 828,072 471,544,940 
lt -senceeudses 1,580,142 1,098,327, 884 
Payments Since Organization 

To living policyholders...............0+5 $ 85,128,933 
ea oe eet eaeeaees 87,897,126 

$173,026,059 


Life insurance stands the test 
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When computing the worth of a thing—whether 
that thing be an attribute of character, an object 
of earthly beauty, a work of creative art, or an 
economic asset that can be measured in terms of 
money—the prime measure of value is usefulness. 


Day by day and hour by hour, man’s ingenuity 
adds to the adaptability, or usefulness, of life in- 
surance. The flexibility, breadth, and universality 
of this great protective institution is one of the 
outstanding wonders of today. As a utility for the 
prevention of want, the stabilization of business, 
the establishment of individual financial independ- 
ence, the propagation of estates, the alleviation of 
the calamity which death imposes upon the living, 
the furtherance of education, and the encourage- 
ment to thrift, life insurance stands unchallenged. 


Here is utility in its highest form of economic 
expression. Here is usefulness glorified by the 
perpetuity of its works, by the unselfishness of its 
purpose, by the solidity of its foundation upon the 
rock of absolute safety. 
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INSURANCE COMPANY 
INDIANAPOLIS, IND. 
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Opinion 


pating plan. 


proverbial dividend 


buy. 





Continental 


OF THE FAMILY 


Regardless of Your 


There are two schools of thought 
among life underwriters. One advo- 
cates the relatively high participating 
plan; the other the low non-partici- 
Fortunately enough, 
both plans are sound and logical, each 
having its distinctive advantages. The 
Continental American disagrees with 
neither and supports both. 
the buyer unusually low initial rates, 
virtually non-participating, with the 
thrown 
Easier to sell, more advantageous to 


INCOME POLICY 
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American 


Life Insurance Company 
Wilmington, Delaware 














How you can 


Make 
Both Ends Meet 


Can you stretch your dollars to cover 
all expenses? If you can’t, here’s the 
way you can increase your income. 
Thousands of people everywhere are 
waiting to buy accident and health in- 























surance. 
surance business, why not sell com- 
plete coverage? 
rounded line of up-to-date policies that 
meet all requirements. Introduce these 
policies to your clientele, and earn lib- 
eral commissions. 
work. Training and sales aid. Open- 
ings for agency managers. 


If you’re already in the in- 


We offer a_ well- 


Full or part time 


Write your name on the margin of this 
ad and mail at once for complete infor- 
mation. Dept. 26. 


mifer- State 


BUSINESS MEN S 
Accident Company 


A Legal Reserve Co. Est 1908 


Ernest W.Brown Pres. 


Des Moines, Iowa 











general agent at Fresno, Cal., for the 
Great Republic Life. Albert Johnson is 
appointed general agent at Pasadena, 
Cal. He was formerly with the Union 
Central Life. 





T. M. Searles, A. G. Derr 


Thomas M. Searles, New Jersey gen- 
eral agent for the Aetna Life, has re- 
signed and will be succeeded by A. G. 
Derr, Jacksonville, Fla., who has been 
with the Aetna Life for a number of 
years. 





E. J. Rennick, E. N. Hill 


E. J. Rennick has been appointed man- 
ager of the southwest Kansas agency of 
the Federal Reserve Life at Pittsburg, 
Kan., comprising seven counties. He 
joined the company last April and fin- 
ished the year with his agency as the 
leader. E. N. Hill has been appointed 
manager at Olathe, Kan., to succeed Mr. 
Rennick. He has been with the office 
since entering the life insurance field. 
He was formerly superintendent of the 
Olathe schools. 





N. C. Lucas 


N. C. Lucas, who has been assistant 
manager for the Travelers at Cincinnati, 
has been appointed life manager for the 
well known Class 1 agency in Chicago 
of Childs & Wood, which has taken on 
the representation of the Travelers for 
life insurance. Mr. Lucas has been con- 
nected with the Travelers for about 13 
years, starting in Milwaukee and later 
being assigned to Columbus, O., and 
then to Scranton, Pa., before being sent 
to Cincinnati. 


Nebraska Governor Signs 
Mortgage Moratorium Bill 





LINCOLN, NEB., March 9.—Gov- 
ernor Bryan has signed the mortgage 
moratorium bill almost unanimously 
passed by the legislature, and it is now 
in effect. The law directs courts wherein 
any actions are now pending or are here- 
after commenced for the foreclosure of 
real estate mortgages, or similar con- 
tracts, where the debtor makes applica- 
tion, to order all further proceedings 
stayed until March 1, 1935, or as long 
as the act remains in effect. Where de- 
fault has been entered but no decree 
signed, owners have 60 days to make 
application for a continuance. 

In continuing the case the court shall 
make an order for possession, giving the 
owners preference, and fix a reasonable 
rental. Distribution of this rental in- 
come is in the hands of the court. The 
act expires at midnight March 1, 1935. 


—_—~ 


WISCONSIN BILL DANGEROUS 


MADISON, WIS., March 9.—One of 
the most important pieces of mortgage 
legislation with which life companies 
have to contend is the Engebretson bill 
in Wisconsin, which would reduce inter- 
est on mortgage judgments to 3 percent, 
in actions prior to Jan. 1, 1936. Fears 
were expressed at a committee hearing 
that the plan would be unconstitutional. 
C. C. Klocksin, counsel Northwestern 
Mutual Life, declared the bill would be 
injurious. Companies would be ham- 
pered in earning the revenue to build 
up the 3 percent reserve required by 
Wisconsin law. 


MEASURE FILED IN ALABAMA 


MONTGOMERY, ALA., March 9.— 
A bill which opponents claimed would 
run insurance companies out of the state 
has been approved by the senate judi- 
ciary committee. It provides that defi- 
ciency judgments may be obtained only 
after a jury has set a “true market value” 
on foreclosed property and applied the 
value set against face value of mort- 
gages. The highest bidder, no matter 
how low, would get the property and 
the mortgagee could sue for the differ- 
encé. 
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NEWS OF THE COMPANIES 





Jefferson Standard Report 


Examination by Five States Shows That 
the Company Is in Excellent 
Shape 


The directors of the Jefferson Stand- 

d Life declared a dividend of $3 a share 

of March 1. President Julian Price 
called attention to the convention exam- 
ination by North Carolina, Florida, Lou- 
jsiana, Tennessee and Virginia. The 
examiners in their report said: “As re- 
flected by this report, the financial con- 
dition of the company is good. The pol- 
icyholders are treated fairly and all obli- 
gations including death and disability, 
cash surrenders and loans are promptly 
met. The policyholders’ surplus is ample 
and the reserve basis is strong.” 

Last year the company paid more than 
$9,000,000 to policyholders and benefici- 
aries. Since organization in 1907 it has 
paid more than $65,000,000. New busi- 
ess last year aggregated $36,500,000, 
making total insurance in force $328,- 
70,000. There is $1,000,000 capital and 


Mret surplus of $1,650,000. President Price 


said the company has" borrowed no 
money and it is in a liquid condition. It 
as cash in excess of $900,000. The se- 


Mcurities were based on market value as 


of Dec. 31, 1932. It operates in 24 states 
d the District of Columbia. It also 
loes business in Porto Rico. 


Weigh Northern States Proposals 


Proposals for reinsurance of the 
Northern States Life of Hammond, Ind., 
submitted by six old line companies, 
have been investigated by a committee 
of four middle western life company 
presidents, the receiver, Judge Maurice 
N. Crites of the East Chicago superior 
court, who has jurisdiction over the re- 
ceivership, and the insurance commis- 
sioners of Iowa and Missouri. 

They found that Receiver John M. 
Morthland has collected $115,000 in pre- 
miums since he was appointed last De- 
ember and that notwithstanding the 
receivership, a large majority of policy- 
olders continue to pay premiums. They 
were also told that the company last 
year showed an increase in reserves. 

It will likely be taken over by an In- 
diana company. 

The Iowa department is interested in 
that the Northern States has on deposit 
there some $600,000 to protect the inter- 
est of policyholders in the Iowa Life 
which was reinsured in the Northern 
States. An announcement of the action 
of Judge Crites in the matter is expected 
next week. 


J. F. Houlihan Advanced 


J. F. Houlihan, formerly agency super- 
isor of the ordinary department of the 
Vashington National of Chicago, has 
been appointed superintendent of agen- 
les of that department and will here- 
After be responsible for the production 
end conservation of all ordinary business, 
whether written by ordinary or industria! 
agents. Before joining the Washington 
National, Mr. Houlihan was a special 
fxaminer in South Dakota. He showed 
* gain of approximately 300 percent in 
ney writing in 1932, as compared 
0 1931. 

_The company is now issuing a_ full 
ine of annuities as well as juvenile poli- 
tes, having added six new policy forms 
he past year. 


Inter-Southern Agreement 


A final agreement is reported in the 
ircuit court at Frankfort, Ky., whereby 
laims of the Security Life, Chicago, 
Pgainst the Inter-Southern Life, Louis- 
“ille, both in receivership, will be settled. 

¢ latter pays to the Chicago company 
5,000 in cash, and it cancels notes of 





$135,000 and releases property mortgaged 
under them. The Inter-Southern also 
agrees to drop proceedings to collect 
double indemnity on its stock held by 
the Security Life, which held control of 
the Inter-Southern when it collapsed. 


Federal Judge Lindley of Chicago, who | 


handled the Security receivership case, 
approved the plan. 


Continental Assurance Increase 


The Continental Assurance of Chicago 
received 11 percent more business the 
first two months of 1933 than ifn the 
same period of 1932. Its mortality expe- 
rience was more favorable. It declared 
the regular 50 cents quarterly dividend. 

Adsit with Girard 

The Girard Life has appointed George 
A. Adsit manager of agencies. Mr. Adsit 
has been with the John Hancock Mutual 
as eastern assistant manager of ordinary 
general agencies with New York head- 
quarters, joining that company in 1926 
as assistant to the director of the educa- 
tional sales research department at the 





home office. Previous to that he was 
the head of his own insurance agency 
in New York. Mr. Adsit attended Cor- 
nell university and graduated from Syra- 
cuse university. 
No Policies Are Voided 

FRANKFORT, KY., March 9.—J. D. 
Talbott, Kentucky state auditor, in 
charge of insurance departments, an- 
nounced that the banking holidays would 
not. void any insurance contracts due for 
renewal, provided the assured could 


show that he had funds in bank, or 
available to meet the premiums. 


INSTRUCTIONS IN OHIO 


COLUMBUS, O., March 9.—Super- 
intendent Warner of Ohio this week ad- 
vised that insurance policyholders should 
consult the representatives of their com- 
panies relative to lapsed payments. 
There is no law in Ohio governing 
lapsed payments, Judge Warner said, 
under a bank holiday, such as that de- 
clared by the President. He expressed 
the belief that no insurance company 
would allow a policy to lapse under 
present conditions. The department, he 
said, is powerless to act in such a mat- 
ter. 


Keep your name in the public eye with 
National Underwriter Calendars. 











[NEWS OF LIFE POLICIES 


New Policies, Premium Rates, Dividends, 
Values and all in Poli 


Books, tte ting 
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Aetna Life’s Nonpar Rates 


New Progressive Ordinary Life and 
Deferred Cash Refund Annuity 
Shown in Rate Book 


A new nonparticipating progressive 
ordinary life policy and a nonpar de- 
ferred cash refund annuity are shown in 
the Aetna Life’s new rate book which 
gives the new premium rates on nonpar 
policies effective April 1 on the slightly 
advanced scale. It has been found that 
at some ages the new nonpar rates are 
less than in the past. 

The progressive ordinary life policy 
provides $1,000 insurance the first year 
with $20 annual increase in face amount 
for 20 years. After payment of premiums 
for 21 years the insurance remains at 
$1,400. Thereafter the premiums will be 
reduced to those which have been re- 
quired under the nonparticipating ordi- 
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Great 


Salesmen 
of History 











GEORGE WASHINGTON 








[LRFEATED at Brandywine, half-starved at Valley Forge, sur- 
rounded by insubordination, jealousy, stupidity, selfishness. 
criticism, even plots against his life, George Washington still had 
faith and the power to turn that faith into deeds. 


He believed in his cause, and best of all believed in himself. “It is only a 
question of which side gets discouraged first. 1 know we will outlast them. 


Give in? 


Never! This fight is mine.” 


Against all obstacles and hardships he 


calmly pushed on, steadily winning increasing support by his sheer courage and 


determination. “All the world loves a fighter.” and Washington was that. 


He 


was a fighting salesman. He sold everybody from the head of the 
Continental Congress to the newest recruit that “keeping at it would 
bring victory. 


Confidence — vision — sense of duty—tenacity—these were the virtues 


of George Washington. 


No wonder he was a great salesman of a 


glorious proposition—the freedom of our country! 


OYAL UNION 


LIFE INSURANCE 
COMPANY 


T. J. McCCOMB 
Chairman of the Board 


DES MOINES, IOWA 


J. J. SHAMBAUGH 


President 
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Eighty-eight successful years have passed since 
the founding of the Mutual Benefit. Some of 
those years have brought significant changes in 
contract, other years, merely details of improved 
procedure. The policy contract held by our 


members in 1933 represents the best in modern 


life insurance protection. 


THE MUTUAL 
BENEFIT 


LIFE INSURANCE COMPANY *« NEWARK, NEW JERSEY 














































THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 


PROTECTS THE ENTIRE FAMILY 


Home Life Agents are equipped to serve every need for protec- 
tion. Modern policies are issued on both Industrial and Ordinary 
plans from birth to Age 65 next birthday. The Home Life sales-kit 
means a whole family of potential policyholders back of every 


door-bell. 
0. 





There Ils a Home Life Policy for Every Purse and Purpose 
0. 





OVER ONE HUNDRED MILLIONS IN FORCE 
INDEPENDENCE SQUARE PHILADELPHIA, PA. 


(INTERESTED IN REPLIES FROM PENNSYLVANIA AND 
DELAWARE) 



































SOMETHING ABSOLUTELY NEW 


A THRIFT Certificate with Payments Insured 
in the event of Death of Certificate Holder 
12 Years Matures $1,000.00 Contract at $4.75 per Month 


Loan, Cash and Paid Up Values After One Year 
Valuable General Agencies Available in Illinois 


INVESTORS FINANCE & THRIFT CORPORATION 


Affiliated with 


UNITED INSURANCE COMPANY 
2721 So. Michigan Ave., Chicago, Illinois 








nary life plan for the same age at issue 
and for an amount equal to the original 
insurance. 

The deferred cash refund annuity may 
be written with waiver of premium ben- 
efit subject to satisfactory medical. It 
also carries a death benefit payable to 
a given beneficiary equal to the full 
amount of premiums paid, or if death 
occurs after first annuity instalment any 
excess between the total of premiums 
and annuity payments made. The new 
rates are: 


ct Mebekadtdetot al 
W209 + BO CO BOS 
to 
— 
to 
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53.26 95.73 
54.58 105.78 
56.02 117.89 
57.58 133.69 


63.13 209.57 
65.37 253.26 








Connecticut General Rates 


The Connecticut General has slightly 
reduced income payments and cash val- 
ues on the nonparticipating retirement 
annuities, both cash refund and life, al- 
though for the first year income and 
cash values show slight advances. The 
death benefit also has been made equiva- 
lent to the premium, where heretofore, 
as is the practice of a number of com- 
panies, there was a surrender charge. 
New nonpar rates per $1,000 ordinary 
life and 20-pay and per $10 monthly in- 
come for insurance to 65, at quinquennial 
ages are: 


Ins. to 65 
0. L. 20-Pay $10 Mo. Inc. 

15 $11.70 $18.70 i 

2 13.0 20.25 $17.17 
25 14.72 22.14 20.00 
30 16.92 24.56 23.81 
35 20.06 27.82 29.57 
40 24.26 31.95 38.34 
45 29.85 37.16 52.09 
50 37.27 43.77 73.84 
55 47.17 52.35 117.89 
60 60.44 63.79 eee 

65 79.88 81.39 





National Life of Canada 


The National Life of Toronto, Can., 
has reduced its dividends 25 percent. 


Now Convention Values May 
Be Needed for Cash Item 





Insurance companies are wondering 
whether a standard of valuations may 
not have to be set up for the cash item 
in company statements. There is the 
amortized basis of valuation for bonds 
and the so-called convention basis for 
stocks. If bank accounts are to be 
frozen in part, there may have to be 
some sort of average arrived at for valu- 
ing the cash item. Up to two or three 
years ago, a company would be criti- 
cized for holding too much cash on the 
ground that it was losing interest. Then 
came the great stampede for liquidity 
and in the last annual statement particu- 
larly a large cash balance was cited with 
pride. Now a large cash balance will 
probably prove to be no longer the sum- 














mum bonum. 


















ASSOCIATIONS 


















Many Headliners in Deny 





Valuable Educational Material Pre: 
at Sales Congress Conducted by 
Colorado Association 





DENVER, March 9.—A program ¢ 
headliners featured the Colorado Asy 
ciation of Life Underwriters sales co, 
gress with nearly 500 attending. 

A. W. Thompson, Lincoln, Neb., stog 
salesman and former insurance my 
speaking on “Selling Today’s Buyer 
condemned pessimistic talk by life insy. 
ance salesmen among their prospecs 
He declared that life insurance has com 
to be recognized by the leading busing 
men of every community as an accepte 
factor in modern life. 

The life insurance salesman who se 
himself, the very best that is in hi 
may properly call his occupation a pp. 
fession, Dr. J. M. Thomas, vice-pres. 
dent National Life of Vermont, declare 
in his talk on “Can We Make Life h 
surance Selling a Profession?” 


Lists Six Major Functions 






The value of six major functions ; 
selling life insurance was stressed } 
Osborne Bethea, Cleveland general ager 
Penn Mutual. His list included pla- 
ning, prospecting, selling, servicing of 
policyholders, personal finances ani 
study and self-improvement. The iit 
insurance man who properly embrace 
all these must be an executive as wif) 
as a salesman, he declared. He believe 
the salesman’s chief competitor ts ds 
organization; not the other company ¢ 
the other salesman who is fighting it 
his share of the consumer’s dollar. 

P. H. Goodman, Sun Life, Cheyenn 
Wyo., who sold 376 lives in 1932, sail 
he dismisses the matter of commission 
entirely from his mind while talking to: 
prospect. “If you can convince yor 
prospect that you are earnestly inte: 
ested in his welfare and that of his lovel 
ones,” he declared, “he is pretty certait 
to give you a favorable audience.” _ 

H. H. Jackson, actuary National Lit 
of Vermont, who spoke on the “Ide 
Salesman,” believes all the necessat) 
precepts may be found in the life 
Benjamin Franklin and gave a numbe 
of illustrations. 

The life companies are leaders 1n th 
development of commerce, industry ast 
education, and have made this land a™ 
place in which to live, N. R. Hill, & 
Louis, special agent Northwestern Me 
tual, who has so'd 500 lives in a singt 
year, asserted. Other talks were by £ 
D. Eddleblutt, C. M. Comin and G. Ey 
Hobson of Denver. R. P. Banks, gener 
chairman, presided at the morning Ss 
sion and G. J. Gay in the afternoon. “J 
A. Schroeder, president of the associ 
tion, was toastmaster at the banquet. 

*x* * * 

Yakima Valley, Wash.—Life unde™ 
writers from key cities of the Yakimé 
valley from Wenatchee to White Salmo 
gathered in Yakima for the association: 
first sales congress. Speakers included 
Cc. C. Thompson, Seattle, president the 
National association; J. F. Grant, Seattle 
Cc. H. McCoy, Spokane, and T. H. Groves 
Portland. J. E. Ferguson of Wenatchet 
was the principal speaker at the ba 
quet. 
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x * * 
Toledo, O0.—The northwestern Obie 
sales congress will be held March 2. I 
is expected that more than 350 will 
tend. : 
Dr. S. S. Huebner, dean American Col 
lege of Life Underwriters, will be t 
principal speaker. Other speakers will 
be Herbert Cramer, South Bend, Iné. 
general agent Northwestern Mutual, ané 
Claris Adams, executive vice-presidet 
American Life, Detroit. LL. L. McAllis- 
ter’s play, “What Price Policy Loans: 
will be presented. 
*x* * * 
San Francisco—Expressing the ho? 
that the National association mene 
ship will be increased at least 5,000 th 





year, President C. C. Thompson %* 
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dressed the San Francisco association, 
reviewing conditions throughout the 
country and emphasizing the advantages 
life insurance will receive from the eco- 
nomic unrest. 

x * x 

Corpus Christi, Tex.—An association 
has been organized and E. H. Green, 
Bankers Life of Iowa, was elected presi- 
dent; Joe Hirsch, Kansas City Life, vice- 
president, and I. M. Elliott, Aetna Life, 
secretary-treasurer. 

x * x 

Columbia, S. C.—Officers reelected are: 
Cc. H. Jones, president; E. T. Ridgeway, 
vice-president; J. L. Perkins, secretary- 
treasurer. 

R. B. Hull, managing director National 
association, spoke. 

* * * 

Burlington, Ia.—The local association, 
recently organized, at its second meet- 
ing heard M. L. Seltzer, Des Moines, 
president of the state association and 
general agent for the Aetna Life, speak 
on “Believe It Or Not.” 

*x* * * 

Des Moines—T. M. Riehle, Equitable 
Life of New York, New York City, will 
address a joint meeting of the Adver- 
tising Club and the Des Moines associa- 
tion March 14 on “Live to Win.” 

* * * 

Detroit—The completed program for 
the sales congress March 17 includes: 
T. B. Macaulay, president of Sun Life of 
Canada, “If Life Insurance Did Not 
Exist”; John M. Laird, vice-president 
Connecticut General, “Life Insurance 
Stands the Test”; V. B. Coffin, superin- 
tendent of agencies Connecticut Mutual, 
“Sensible Selling”; R. B. Coolidge, Aetna 
Life, Cleveland, “Selling Life Insurance”; 
M. J. Donnelly, Equitable of New York, 
New Castle, Pa., “Picking Prosperous 
Prospects;” J. M. Keplar, Bankers Life 
of Iowa, Elkhart, Ind., “Creating Estates 
Through Estate Engineering”; M. C. 
Thornton, Aetna Life, New Albany, Ind., 
“Methods of a Million Producer”; and 
Franklin Ream, assistant superintend- 
ent of agencies, Mutual Benefit. 


Hartford Offices 
Are Standing By 


(CONTINUED FROM PAGE 4) 


of the Travelers, said: “We are looking 
after our policyholders and doing every- 
thing that we can to protect them.” 

Uncertainty prevailed among the Hart- 
ford companies in the matter of checks 
received for premium payments. In gen- 
eral, however, the course adopted was 
to hold the checks for collection. 

There was a wide difference of opinion 
in insurance circles as to whether the 
issuance of scrip units in lieu of cur- 
rency constituted inflation or debasing of 
currency. When queried on the subject 
insurance executives were inclined to 
steer shy of a definite answer. The banks 
of Hartford in common with other com- 
munities have requested, through their 
clearing house, permission to issue scrip 
units. If these are issued by the banks 
insurance companies here, of necessity, 
will have to accept them. They will be 
paid as wages and they will be accepted 
as payment of premiums on policies. As 
far as the wage problem is concerned 
local companies have no problem in this 
connection for at least 10 days as no 
wages are due until the 15th of the cur- 
rent month. In some companies salaries 
have been paid up to the first of April. 


Opinion as to Scrip 


Those insurance officials who look 
upon scrip as inflation declare that it 
cannot be construed as otherwise and 
that if the issuance of scrip is allowed 
to go too far it will constitute a serious 
handicap on the country’s financial struc- 
ture. Those who declare it is not infla- 
tion assert that inflationary contamina- 
tion is avoided by the fact that the 
clearing house banks that issue the scrip 
have placed as collateral twice the face 
value of the scrip in marketable securi- 
ties. They point out that it is not com- 
parable to a wholesale printing of new 
money with nothing in back of it. 

Hartford banks, in whose vaults local 
insurance companies have millions of 
dollars in deposits, are in a liquid posi- 
tion as far as securities are concerned 
such as government bonds and they are 
also in strong cash position. A conser- 











In 1932 


Protective Lire completed the twenty-fifth 
year of its history and the third year of the 
present depression,— 








With its capital and surplus unimpaired ; 


With a renewal premium income only 1.2% 
less than the previous year and 4% greater 
than in 1929; 


With total premium income only 2.1% less 
than the previous year; 


With a total income, including premium and 
investment income, only 6.6% less than the 
previous year, which was the largest in the 
company’s history, and 1.6% greater than in 
1929; 


With a decrease in total outstanding loans to 
policyholders, 
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THE FORMULA OF SUCCESS 


|_ == INSURANCE can be explained in plain, 
everyday language. The facts can be simply 
stated. People need to be told about life insurance 
by one who knows life insurance and its adaptability. 
Salesmen of integrity, ability and courage who will work 
systematically and plainly state the facts of life insurance 
service will be Masters of their craft and successful. 


Tue Murtvat Lire or New York, with its long history 
of increasing success, offers opportunity. It writes Annuities 
and all Standard forms of life insurance. Double Indemnity 
Benefits. It has many practices to broaden and expedite service 
for Field Representatives and for Policyholders. 


Those contemplating engaging in life insurance field work 
as a career of broad service and personal achievement are in- 
vited to apply to 


The Mutual Life 


Insurance Company 
of New York 
34 Nassau Street New York, N. Y. 
DAVID F. HOUSTON GEORGE K. SARGENT 


President Vice-President and 
Manager of Agencies 
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We Have Openings 


For Aggressive District Managers in 26 States and 
the District of Columbia, paying liberal first year 
commissions and non-forfeitable monthly renewals. 


Our policies consist of a wide range of low cost 
participating contracts, designed to meet today’s 
economic conditions. 


We also have attractive Annuities and Juvenile 
policies. 


For complete particulars write 
F. A. Hicks, Superintendent of Agents 


LIFE COMPANY 


ORGANIZED 190! 





Assets Exceeding $16,500,000.00 











SIXTY-TWO YEARS of SERVICE 


to an ever-increasing number of 
satisfied Policyholders, during 
which time every obligation has 
been fully and promptly met. 





SUN LIFE ASSURANCE 
COMPANY OF CANADA 


Head Office: Montreal 























vative estimate of the actual cash on 
hand may be placed as approximating 
$7,000,000. Both the Hartford National 
Bank and the Hartford - Connecticut 
Trust Co., the city’s two largest banks, 
have ample cash. The latter is known 
to have $1,500,000. The former bank is 
the chief depository of the Aetna Life, 
which owns 56,000 shares of the bank’s 
400,000 shares of stock. 


Written Business 
Presents Problem 





(CONTINUED FROM PAGE 5) 


parture. At the same time, however, the 
present scarcity of cash makes even a 
single month’s premium difficult to ob- 
tain in currency when it is more urgently 
needed for the necessities of life. 


Note Pian Most Satisfactory 


The acceptance of the applicant’s note 
would constitute a very satisfactory plan 
from the applicant’s point of view and 
from the company’s as well if it could 
be reasonably sure that the purchaser 
was responsible. It would put the com- 
pany on the risk immediately and there 
would be no danger of the policyholder’s 
dying uninsured because the company 
could not collect on his check within the 
specified period. 

From the agent’s standpoint, of course, 
there is no method, except payment in 
cash, which will enable him to collect 
his commissions. However, any plan that 
will enable the applicant to feel that he 
has paid for his insurance and that it is 
in force will enable the agent to deliver 
the policies he has sold—or a binding 
receipt giving virtually the same protec- 
tion—and feel that he is getting his new 
business paid for even if his actual cash 
commissions must be delayed for a time. 


Joint Moratorium 
Measure Avoided 





(CONTINUED FROM PAGE 4) 


mittee, other commissioners and state 
officials present included: J. C. Kidd, In- 
diana; E. W. Clark, Iowa; M. L. Brown, 
Massachusetts; Garfield Brown, Minne- 
sota; Theodore Tangeman, director of 
commerce, Ohio, and Actuary W. A. 
Robinson of the Ohio department; H. B. 
Corell, deputy commissioner of Michi- 
gan; Superintendent G. S. Van Schaick 
of New York, Nelson B. Hadley, chief 
life insurance examiner of the New York 
department, and Deputies Feller and 
Spencer of New York; Ernest Palmer, 
Illinois; Theodore Thulemeyer, Wy- 
oming; A. D. DuLaney, Arkansas; Jess 
G. Read, Oklahoma. 


Moratoria Bills Studied 


There were copies of bills available 
for life insurance moratoria that have 
been introduced in Michigan, Indiana 
and Ohio. These were examined care- 
fully. The Ohio bill would create sec- 
tion 627-1A. It provides that the insur- 
ance superintendent may order an in- 
surance company to suspend in any man- 
ner payment of its liabilities for a period 
not to exceed 60 days and may grant 
extensions of such moratorium for 60- 
day periods thereafter. If this process 
were invoked, the current operating and 
general expenses of a company would 
not be affected. Provision is made for 
the policyholder to assign the suspended 
liability or apply it to any indebtedness 
he may have to the insurance company. 

Life insurance companies were smoth- 
ered with unprecedented problems and 
were subjected to terrific pressure as the 
bank holidays were extended. Premium 
income from the moratorium states was 
virtually shut off, while demands for pol- 
icy loans from those states piled up in 
record breaking fashion. Companies 
with head offices in cities or states af- 
fected by moratoria had their local bank 
accounts tied up. Checks were received 
from suspended banks and in some cases 
the companies were met by the demand 





—= 


from insurance commissioners that th 
honor these checks and apply them , 
the payment of premiums. cOmpar 
executive, who attended the sessions ; 
Chicago, said that before he left hop, 
his company had a cash account of $637 
000 and by the time the meeting 
over this had been reduced to aboq 
$37,000. 
Unofficial Moratoria 

Many companies that were privileg 
under their contract to take 30, 60 ory 
days for payment of cash demands tog 
advantage of that clause. Other cop. 
panies took the bull by the horns ay 
declared an unofficial moratorium, ady 
ing policyholders that payment was 
ing deferred in view of the banking s. 
uation. 

What many of the company executirg 
wanted was something in the nature ¢ 
a national moratorium for life insurane 
payment. They did not want a mor 
torium that would react against any py. 
ticular class of company or companix 
from particular states. However, m 
chinery is not available for the makiy 
of such a proclamation. 

Many executives felt that the paymes 
of cash surrender values and the maki 
of policy loans on a sweeping sc 
would endanger the rights of beneficix. 
ies. If all the cash would be distribute 
and the best assets sacrificed to mak 
payments to policyholders for curres 
expenses, the assets to meet death claim 
would be of pretty uncertain quality. 

The American Life Convention held: 
meeting of its executive committee i 
Chicago the day before the commissior- 
ers gathered and the American Life Cop. 
vention people were in conference at vw 
rious times during the commissioner 
session. A few executives of membe 


companies of the Association of Life In 


surance Presidents were present, repre 
senting their individual companies, bet 
not representing the association. 
here were two or three fire and ca- 
ualty executives on hand and the prob 


lems of those classes of institutions were 


also discussed. 


Chicago Life Executives 
Consider Loan Moratoriunf 





Executives of Chicago life companies 


met informally Monday with Superi- fy 


tendent Palmer of Illinois to discuss tk 
possibility of drafting a legislative bil 
to declare a moratorium on policy loa 
such as has been passed in some states 
and is being considered in many. Mr 
Palmer sat in as an observer, but late 
declared that life companies are entitle 
to the same protection as banks regaré 
ing cash withdrawals. 

The meeting was called by I. M. Har 
ilton, president Federal Life, and W. £ 
Webb, executive vice-president Nation 


Life, U. S. A. The consensus was tht By 


life companies cannot take in pap 
money and pay out real money. Mos 
of them during the period of moratorium & 
are accepting policyholders’ checks i 
collection and carrying insurance in 10m} 
for the interim. It was the general opi 
ion that a moratorium should apply ofl 
surrender values as well as policy loats) 
Among those present were Presidest) 
Edwin A. Olson, Mutual Trust Lilt} 
W. H. Eckert, general counsel Fee-] 
eral Life; R. D. Lay, president Nation# 
Life, U. S. A.; E. S. Ashbrook, prest 
dent North American Life; M. A. Ker 
president Life & Casualty; H. W. Din 
man, vice-president Continental Ass*™ 
ance; Alfred MacArthur, president Cer) 
tral Life of Illinois, and J. F. Ramey 
secretary Washington National. 


Arkansas Company Sold : 


Sale of the American Liberty Life ° 
Fayetteville, Ark., to the Liberty ve 
of Oklahoma City is announced by ©” 
Renner, who has operated the Amerit#! 
Liberty with his sons, Maurice 


~~ 


a 





Wilton Renner. 


ual state 
farch 159 
tment 


Proposed changes in the ann 
ment blank must be filed by ¥ 
W. A. Robinson of the Ohio depar 
announces. 
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- ACTUARIES 


CALIFORNIA 
Barrett N. Coates Carl E. Herfurth 
COATES & HERFURTH 
CONSULTING ACTUARIES 


4 Sansome Street 
SAN FRANCISCO 




















437 So. Hill Street 
LOS ANGELES 














A. WESLEY JONES 
Consulting Actuary 
Annuity Specialist 
300 S. Brand Blvd. 
Glendale, California 

Phone: Douglas 3118 








ILLINOIS 
DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 N. La Salle St. 
Telephone State 7298 
CHICAGO, ILLINOIS 




















L. A. GLOVER & CO. 
Consulting Actuaries 
128 North Wells Street, Chicago 


Life Insurance Accountants 
Statisticians 














J. Charles Seitz, F. A. I. A. 
CONSULTING ACTUARY 
Author “A — — for a Life 














Phone Franklin 6559 Chiecage 
INDIANA 
Haight, Davis & Haight, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
Indianapolis, Omaha, Kansas City 














HARRY C. MARVIN 
Consulting Actuary 
307 Peoples Bank Building 
INDIANAPOLIS, INDIANA 











MISSOURI 


ALEXANDER C. GOOD 
Consulting Actuary 
615 Trust Co. Bldg., Jefferson City, 


and 
800 Security Building, Kansas City 














NEW YORK 








MILES M. DAWSON & SON 
CONSULTING ACTUARIES 
500 Fifth Avenue New York City 








PENNSYLVANIA 











FRANK M. SPEAKMAN 
Consulting Actuary 
Associates 
pe E. Swartz, C. P. A. 


THE BOURSE PHILADELPHIA 




















“Life Insurance” by Associate Actuary 
J. B. MacLean of the Mutual Life of New 
York in its third edition is_a revised 
pork because of radical changes in the 
nRsurance situation with regard to a 
number of subjects. This is a most 
valuable book containing 20 chapters de- 
voted to practical information of life in- 
surance in its various phases. Price $4, 
sold by The National Underwriter. 








Speculate as to Action of 
Van Schaick Under New Law 


(CONTINUED FROM PAGE 5) 


sufficiently broad to include life com- 
panies, at least as regards their function 
in the loaning of money on policies and 
possibly even including death claims. 
Others point out that the courts have 
ruled that insurance is solely under the 
jurisdiction of the states, although the 
war-powers under which President 
Roosevelt is acting might be held to 
override this contention. In most states 
insurance companies have been prohib- 
ited by statute from engaging in banking. 
However, the general closing of the 
banks makes such loan payments a prac- 
tical impossibility, regardless of the ac- 
tual legal considerations involved. 


Can’t Carry Entire Load 


It is hoped that if the banks assume 
their share of the burden when the holi- 
day is ended life insurance may proceed 
on more normal course. If such a 
moratorium should prove necessary, 
however, it would be through no fault 
or weakness of the life companies, but 
would arise solely from being forced to 
take over an impossibly large part of 
the functions which should be handled 
by the banks. 

There is still wide divergence of com- 
pany practice in the handling of renewal 
premiums. Practically all will accept 
checks, holding them for collection and 
considering the insurance in force until 
the checks can be collected at the end 
of a stipulated period. At least one com- 
pany, however, is not accepting checks, 
but is extending all grace periods an- 
other 30 days on notice of the policy- 
holder’s intention to pay. Many com- 
panies are as yet uncertain what they 
will do about premiums if the mora- 
torium should continue longer than now 
seems likely. Some are guaranteeing the 
insurance to be in force if the equity is 
enough to cover the premium due but 
if it is not enough they accept a check 
subject to its clearing. 


Good Faith Important 


Just what would happen to the claim 
of a policyholder who had no equity, 
whose insurance had been paid with a 
check on a bank closed because of the 
moratorium, is a moot question. It seems 
likely that the good faith of the policy- 
holder would play a considerable part. 
That is, if a check had been given on 
funds that were actually in the policy- 
holder’s account, some companies, at 
least, would probably pay the claim, after 
due investigation. Such procedure would 
be no more liberal than the claims which 
have been paid on assureds who died 
by accident after receiving a binding re- 
ceipt but before the policy was issued, 
where the usual underwriting methods 
subsequently showed that the policy 
would certainly have been issued had 
not death intervened. 





Premium Collection Situation 


How complicated the premium collec- 
tion problem will be will depend some- 
what on how the country emerges from 
the present depression. At present, with 
the bank moratorium nation-wide, all 
checks are substantially on an equal 
footing. If some sections of the country 
keep their banks closed or tightly re- 
stricted as to withdrawals while other 
sections are much more liberal or en- 
tirely free from moratorium, the situa- 
tion will become a good deal more com- 
plicated. 

If a policy-loan moratorium should 
become necessary it would presumably 
affect only loans or surrender values, al- 
though there are those who take the 
view that a contract is a contract and 
that one part of it is just as valid as 
the rest. Would restricting policy loans 
while paying death claims be considered 
an unlawful discrimination or perhaps 
even unconstitutional? Will the question 
of the urgency of the policyholder’s need 
be taken into consideration? These are 
some of the questions being asked. 
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ecutive committee of that organization 
held an emergency meeting in Chicago 
and failed to reach any kind of a de- 
cision as to a life insurance moratorium. 

Despite the reluctance of life insurance 
executives to arrive at that conclusion, 
it seems unavoidable that there must be 
a tying up of life insurance equities at 
least, unless inflationary measures are 
undertaken that will relieve the cash de- 
mand pressure. There is the possibility, 
even with inflation, that people may 
again be bitten with the speculative fever 
and draw on life insurance equities for 
other investments. 

If the banks are opened on a partial 
withdrawal basis, the life insurance com- 
panies will be in an untenable position 
if they should be required to meet their 
cash demands on a 100 percent basis. It 
would seem impossible, if there is to be 
any freezing of life insurance reserves, 
to put the restrictions on anything less 
than a 100 percent basis. 


Similar to Receivership 


The problem is similar to that of fix- 
ing a lien on cash values in the event 
of a life company receivership. If a 75 
percent lien should be applied, the likeli- 
hood would be that policyholders would 
either use the open portion of the re- 
serve to meet future premiums or would 
draw down the portion available to 
them. The stratification of bank deposits 
is feasible because the bank has nothing 
more than depository liability. However, 
the life companies have death claims, dis- 
ability payments, etc., to meet and it 
would seem improper to permit policy- 
holders to call upon the most liquid as- 
sets of the life companies for policy loans 
and surrender values, leaving the more 
illiquid assets to meet death claims. 

Life company officials feel that as a 
result of President Roosevelt’s imme- 
diate action in establishing a bank mora- 
torium and his promise to present a pro- 
gram of a constructive nature for bank- 
ing in the future, there will be an equal- 
ization of income and outgo which has 
not been the case during the last three 
years when companies were besieged for 
policy loans and cash values, thus taking 
the place practically of banks in thou- 
sands of localities. 


Amortized Values 


When companies based their stock 
values on June 30, 1931, figures and their 
bond values on an amortized basis, and 
then found it necessary to sell securities 
in order to meet inordinate demands, of 
course the fictitious values, as they might 
be called, were wiped out and the com- 
panies found they could not sell their 
securities for what they were listed in 
their statement. Thus the companies 
were taking a loss and had to pay out 
their dollars at present value and not 
what the securities could have been sold 
for when purchased. The depreciation in 
securities has been heavy. Therefore 
companies found themselves confronted 
with a serious situation owing to this 
long continued process. 

It is generally thought that regardless 
of what is done by Congress the life 
companies will not be called upon to 
pay out loans and cash values in full on 
demand, but that a time limit will enter. 

The result of the present movement 
which has been rapid and sweeping in 
its nature will result in people and insti- 
tutions adjusting themselves to a new 
income basis. Life companies have found 
the sources of their income drying up. 
They were called upon to waive the 
payment of interest on mortgages. Where 
bank moratoria were declared they had 
to pay out their good money right along 
and received nothing for premiums. Pro- 
duction had let down considerably. In 
spite of all these handicaps with lessened 
income and with assets depreciated, com- 
panies were expected to pay out their 
good money without a whimper and with 
no delay. The good red blood was grad- 





ually being drained away. This process 
was accelerated as soon as state or locaj 
bank moratoria became more extended 

President Roosevelt’s proclamatiog 
therefore has called a halt on this ang 
opens the way for the companies tp 
adjust themselves so that they need not 
pay out more than they are receiving to 
withdrawing or borrowing policyholders, 
One executive gives it as his opinioy 
that some relationship should be esta}. 
lished as to receipts. For instance a com. 
pany first should be allowed to deduc 
its operating expenses and next, death 
claims. The residue could be applied tp 
loans and surrenders. If, for example 
there was $100,000 remaining and $509. 
000 in demands for policy loans and syr. 
renders, the holders would be entitle 
to a fifth of their equity. 

The general impression among the life 
men is that some middle of the road 
course will eventually be adopted. There 
are two extreme measures. One woul/ 
be the reducing of indebtedness, say 5 
percent. That would mean that all in. 
stitutions having investments would 
called upon to write off 50 percent which 
probably would wipe them out. Another 
extreme would be to issue inflated cur. 
rency and allow debts to be paid in that 
way. That would be an easy way of 
getting rid of obligations with a dolla 
reduced in value. The middle of the 
course will probably be to allow banks 
to freeze that percentage of the assets 
that are not liquid and to freeze tha 
same percentage of deposits. The life 
companies probably will be called upon 
to follow a similar course. 


Sales Congress Is 
Held in New York 


(CONTINUED FROM PAGE 5) 


ducted by Manager J. E. Bragg of the 
Guardian Life of New York, was a se 
ries of three-minute talks by nationally 
known life agents speaking from points 
distant from the city. At the close of 
the “broadcast” Mr. Bragg explained it 
was done by phonograph records and 
a power amplifier concealed on the stage. 

E. J. Wilson, Engelsman agency Penn 
Mutual, described his successful cold 
canvass methods. He is a New Ze 
lander and knew no one in New York 
when he came here. 

A sales interview staged by Hubert 
Davis, agency inspector Union Central, 
and George Bobbe, supervisor Eisen- 
drath agency Guardian of New York, 
was an uproariously funny burlesque o § 
a sales interview. Mr. Bobbe was for- 
merly on the professional vaudeville 
stage and Mr. Davis had many yeafs 
experience as an amateur actor. 

The closing address by President F. B 
B. Robinson of the College of the City FF 
of New York was helpful to the agents. 
He struck a note of courage, faith and 
bolstering up morale, which he said 8 
more essential in successful selling today 
than ever before. 

The speakers at the banquet were }. 
V. McKee, former mayor of New York. 
and D. T. Curtin, author, lecturer and 
war correspondent. 


U. A. Gentry Is Appointed 


Commissioner in Arkansas 





fn i tes 


vas 





U. A. Gentry of Hope, Ark., municr 
pal judge, has been appointed insurantt 
commissioner of Arkansas. He succeeds 
A. D. DuLaney. Mr. DuLaney was © 
cently elected second vice-president % 
the National Convention of Insuranc 
Commissioners. Mr. Gentry has serv’ 
in both branches of the Arkansas les 
lature. 


Pearson Back at Work 


Sam CG Pearson, Kansas City, Mo 
general agent of the Northwestern Mc 
tual Life, has recovered sufficiently from 
his recent illness to spend a few hour 
a day at the office. Mr. Pearson has 
been ill since Oct. 12, 1932. 
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Meeting Current Objections 
Discussed in Sales Congress 


NEW YORK, March 9.—The an- 
swers of 12 life underwriters to a dozen 
of the most frequently encountered ob- 
jections arising out of the depression 
provided some of the most instructive 
sales helps of the New York sales con- 
gress today. 

Following are the 12 questions se- 
lected by G. L. Hill, production manager 
McMillen agency Northwest Mutual 
Life, and excerpts or summaries of the 
answers. 


Simon Gives Answer 

to Business Pessimism 

1. “Present business conditions make 
it inadvisable to proceed with our busi- 
ness insurance plans.” Leon Gilbert Si- 
mon, Equitable of New York: “If busi- 
ness conditions are bad the need for a 
plan of insurance to buy out the dece- 
dent’s interest is more intensified than 
ever before, because in case of death 
there would be no possibility otherwise 
of quickly and successfully liquidating 
his interest. premiums on the 
permanent insurance plan are too cum- 
bersome, a short form of insurance such 





as one or two year term can be sug- 
wane. i 

“What will I use for money? W. 
E. ” Reeve, New York Life: oWhat will 
your family use for money if you don’t 
take this policy? You can put it in 
force with a first year premium of only 
$324—little enough compared with the 
$15,000 your family would receive in in- 
come. Do you like the bank holiday? 
Neither do I. How like a bank holiday 
it must be to lose the principal income- 
producer in a family. No more salary 
checks. A pay cut of 100 percent. Have 
you any building and loan shares matur- 
ing soon? An endowment policy? You 
have some accumulated dividends on 
your policy. This insurance is impor- 
tant enough to use some of those divi- 
dends for this first premium. You can 
begin again to accumulate your divi- 
— when conditions are better.” 


“See me in three months when 
things pick up.” Felix Levy, Penn Mu- 
tual: “One day I was conscious of a 


sharp pain in my side ... my doctor 
put me under observation in the hospital. 
About the only consolation during the 





like these. 





And Now— 


Monthly Premiums! 


; profiting by 
the exceptional money-making oppor- 
tunities of our Golden Rule Contract, 
now may place Monthly Premium 
Policies, as well as those on the An- 
nual, Semi-annual or Quarterly basis. 


A Monthly Premium Depositing 
Plan is certain to be popular in times 


Columbus Mutual Life 
Columbus, Ohio 


few hours before they operated on me 
was a feeling of thankfulness that my 
insurance was all in shape. I said to 
myself, ‘If this thought is such a com- 
fort to me...I promise that nobody 
is ever going to say to me, “See me la- 
ter.” They can say they can’t pass or 
can’t pay, but they can’t tell me to come 
back in a few months. That's passing 
the buck to me, and I won't take the 
responsibility.’ I'm not a_ calamity 
specialist, but that’s just the way it 
hit me.” ' 
“T’ll recoup by buying at today’s 
prices.” W. M. McDaniels, Aetna 
Life: “Stocks do look attractive at to- 
day’s prices, but isn’t time the big ele- 
ment? What guarantee have you of the 
time in which to recoup? Life insur- 
ance is the only method known to mod- 
ern finance whereby you can replace 
your losses today and pay for them as 
you go along out of current earnings at 
the rate of approximately 3 percent a 
year. The buyer of life insurance is in 
effect buying a cross-section of the en- 
tire assets of the company and obtain- 
ing the services of experts to do his in- 
vesting for him rather than leaving the 
task in his own inexperienced hands.” 
Mr. McDaniels made effective use of 
charts to show the fallacy of stock-buy- 
ing for protection, and to show the op- 
eration of the sinking fund principle of 


low 


not need life insurance.” N. M. May, 
Northwestern Mutual: “ . Let us see 
if there is not a plan of action which 
will provide money for your estate trans- 
fer at death and at the same time re- 
lease practically all your present-day 
liquid funds for investment purposes. 
You can readily see that the additional 
money made available for investment to- 
day enables you to buy your equities 
immediately regardless of whether they 
go lower or not and still be materially 
ahead and in a positive position. 


Uncertainty of Situation 
As Met by Cundell 


6. “I have just had a 25 percent sal- 
ary cut.” E. E. Maneck, Massachusetts 
Mutual: “If you had been cut 30 per- 
cent instead of 25 percent you would 
get along on that income, wouldn’t you? 
Why not take the 5 percent that is still 
under your control and save it where it 
will guarantee your family 25 percent of 
your income until you have had time to 
replace this lost earning power?” After 
giving several other answers, Mr. Man- 
eck told his hearers that the life under- 
writer should convince himself that the 
objection offered is not valid to the ex- 
tent of interfering with the prospect's 
real life objectives. 

7. “My situation is too uncertain.” 
H. G. Cundell, Connecticut Mutual: 





life insurance. 
5. “My estate is so liquid that I do 


“Your action now in not making this 
additional commitment might result in 
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only four passed the 
years. 


26th year. 


Of the great number of life insurance com- 
panies organized between 1905 and 1908, 


Mutual Trust was one of them. The 
175 million dollar mark was passed in our 


The growth is one indication of the pro- 
gressive character of this purely mutual, full 
level premium company. 
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your widow taking on an addtional com- 
mitment later that would last until she 
has brought up your two sons and edu~ 
cated them. Then they would have to 
take care of her. Nothing but life in- 
surance will restore to power your orig- 
inal planned estate. ... Must we con- 
tinue as we have done in the past and 
lose everything every time we have a 
depression, By making a commitment 
now you can arrange for yourself, if you 
live, a secured investment slowly but 
surely, with guaranteed par values. If 
the unforeseen happens, then for your 
family a guarantee of funds.” 

“I’m working on my own retire- 
ment program.” E. A. Smith, Mutual 
Life of New York: “My father who 
gave me that, answer some ten years 
is on the rocks and the very home he 
has lived in for years is in danger of 
being foreclosed. He was considered a 
successful business man in his day, just 
as you are now. It may be true that 





you have avoided losses so far but the 
chances are against you, so why ‘take 
a chance? No man can afford to absorb 
his own losses. This is a Jession from 
the book of life, taken from a leaf of 
my own family. . he more you 
compare our plan with other financial 
systems the more you will think of 


ours. In fact, there is no comparison.’ 
“How about inflation?” G. Gibson 
‘ehthuae, Mutual Benefit: “A policy- 


holder who died in the 20th policy year 
would pass on to his beneficiary about 
168 percent more than he had paid in, 
so that inflation would have to be so 
extreme as to wipe this out if it were 
to make the investment in life insur- 
ance a losing one. If death came in the 
fifth policy year, for example, the in- 
crease over the amount paid in would be 
about 850 percent. If we consider new 
insurance starting now with the pres- 
ent purchasing power of the dollar and 
we have an inflation we would have 
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SOMETHING NEW tir 1S NE W 
IN LIFE INSURANCE 


A Dollar’s worth for every Dollar paid 

regardless of kind of policy purchased | 
A $1,000.00 Endowment Policy, any age at issue, guarantees 
$1,961.54 plus Dividends in event policy becomes a claim the year 


Our Twenty Payment most remarkable policy of all—too much 
to write about in this advertisement. 

We have Ordinary with and without Cash accumulation. With- 
out cash value it furnishes Pure Protection Life insurance at non- 
participating rates but on a participating basis—it is ‘estimated 
dividends will amount to 50% within a few years, based on actual 


Juvenile Policies—Ordinary, Twenty Payment and Endow- 
ment from birth, with all the fine features of our Adult Policies. 

Many other forms of Policies equally attractive. 

Operating in Illinois, Michigan, Indiana and Missouri. 


NTERSTATE RESERVE 


LIFE INSURANCE 
COMPANY 


Mutual Legal Reserve Life Insurance 


Chicago 











The Lincoln National Life Insurance 
Company, Fort Wayne. 


Indiana. 


more or Jess the same conditions as we 
have illustrated for the past five or 20 
years. As the deposits are made: in 
legal tender at the time of deposit, they 
would be ‘made in the new or inflated 
currency, and would tend to maintain 
the same relationship to the face. If 
sudden inflation occurred the chances 
are very favorable that the insured 
(since he has just passed an insurance 
examination at age 35 and has a life 
expectancy of 31.78 years) will live quite 
a number of years. The vast bulk of 
his deposits would be made in the new 
currency. Therefore, the situation is 
little changed from what it would be 
without artificial inflation. The new 
purchasing power of the dollar that 
might exist when the policy became a 
claim could be averaged by use of set- 
tlement options, spreading the payments 
over periods of both greater and lesser 
dollar purchasing power.” 
10. “I have a friend in the business.” 
C. H. Mason, State Mutual: “Nobody 
ever bought anything from me who 
didn’t have a friend in the business.” 
Amplifying this statement Mr. Mason 
went on to show the difference between 
life underwriting and peddling life in- 
surance, selling the prospect on the idea 
of having his insurance handled by a 
man prepared to give complete life in- 
surance service. 
11. “How about your railroad bonds?” 
J. C. Parker, Provident Mutual: “The 
life insurance companies are bigger than 
any part of their portfolios. Their rail- 
road securities are only 15.1 percent of 
all their assets, and that 15.1 percent is 
practically all underlying first liens on 
the railroads. Life insurance needs no 
advocate. Its income has always been 
more than its needs for cash.” Mr. Par- 
ker strongly urged agents to keep out 
of controversial arguments on such sub- 
jects, as they get nowhere. Rather than 
get into such a controversy he would 
agree to eliminate the railroad bonds 
from the picture entirely and then point 
out that the companies would still be 
in perfectly sound condition with the re- 
maining 85 percent of their assets. 
12. “Haven't life yor pt investments 
depreciated like the rest?” H. Hodg- 
kinson, New England Reeds “The in- 
vestments of life insurance companies 
are so diversified, representing as they 
do various kinds of investments in all 
parts of the country, that they are as 
good as the country itself. If you be- 
lieve in the future of our country you 
must necessarily believe in the. future 
of life insurance. Do you -know that 
people generally are turning to the life 
imsurance companies for safety of fu- 
ture for themselves and families as they 
have never done before, and that re- 
ceipts from all sources in the year 1932 
were larger thari in any previous year? 
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Sales Promotion Gathering Will 
Addressed by Some Noted Speaken 
Next Week 
































The tri-state sales promotion confep 
ence will meet in Cincinnati March 7 
for the benefit of the life men of south. 
ern Ohio, northern Kentucky and south. 
eastern Indiana. Speakers are John 4 
Stevenson, vice-president Penn Muty: 
Life, “Life Insurance Plays the Leading 
Role”; H. J. Johnson, general agen 
Penn Mutual, Pittsburgh, “From Her 
On, What?”; Prof. W. B. Bailey, econ. 
omist, Travelers, “Present Conditions— 
a Handicap or a Help to Underwri. 
ers?”, and R. K. Waddell, Pittsburg 
manager Fidelity Mutual Life, “Pros. 
pecting and Closing.” 


Indiana Assembly Adjourns; 


Insurance Laws Are Passed 
















Aside from reducing the state insur. 

ance department from an independent 
office to a branch position in a grou 
including banking and auditing, the ses- 
sion of the Indiana assembly which aé- 
journed Monday was pretty good to 
the insurance business. The most vital 
measure was that giving the insurance 
commissioner plenary powers to pro- 
tect the life companies in the present 
emergency. House Bill 381 permits for- 
eign insurers to reincorporate under In- 
diana laws and sets up legal require- 
ments for such reincorporation. 
House Bill 458 allows Indiana insur- 
ance companies to buy home loan bank 
stock. 
One measure gives fraternals privi- 
lege to merge with a similar society or 
old line company under approval of the 
insurance commissioner. The present 
law provides that mergers can be éf- 
fected only by old line companies. 

Another successful bill enables Indi- 

ana life companies to deposit with the 
commissioner as admitted assets, cer- 
tificates of sale, pending redemption 
period. Also, an important provision of 
this bill gives the commissioner power 
to declare a.’ moratorium ; restricting 
withdrawal or payment, of funds in times 
of emergency and becomes effective at 
once upon receiving the governor’s sig- 
nature. 
Senate bill 133 adds societies which 
admit to membership persons engaged 
in one or more hazardous occupations 
to organizations exempted in fraternal 
insurance law. 


Angell N. Y. Life Director 


President James R. Angell of Yale 
University has been elected a director of 
the New York Life to succeed the late 
Coolidge. 





H. B..Brown Is Appointed 


H. B. Brown has been appointed gen- 
eral agent at Little Rock, Ark., for the 
Farmers & Bankers. Life of Wichita, 
Kan. He has been in the life insurance 
business in Little Rock for nine years. 
He was state manager for the National 
Savings Life, which was reinsured by 
Bankers in February, 
1932. 
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